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HALTING OUTPUT 
DROP INDUSTRY'S 
PROBLEM, AYRES 


Cleveland Economist Urges 
Effort to Stop Over- 
Detlation 





iidiens Jan. 15.— Re- 
peatedly it has been predicted 
by eminent economists that 
the automobile industry may 
lead the way out of the de- 
pression. Col. Leonard P. 
Ayres, vice-president of the 
Cleveland Trust Company, 
who is one of those who have 
expressed this view, merely 
points out in the bank’s busi- 
ness bulletin, issued today, 
that advances in automobile 
output and in the production 
of iron and steel mainly ac- 
count for a lessened rate of 
decline in the country’s indus- 
trial production index. 

Howeyc7, Col. Ayres, who for more 
than ten years enjoyed a wide repu- 
tation as a business forecaster, 
makes no optimistic predictions for 
the immediate future in the current 
bulletin, but he does make these 
significant statements: 


1. In this depression the processes 
of deflation have run so far and so 
fast, and they are still continuing 
with such vigor, that there is danger 
of the needless destruction of sound 
values, 

2. It seems doubtful if an increase 
in the volume of new construction 
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A. F. A. LAUDS EFFORTS 
IN AUTOMOTIVE FIELD 
TO REVIVE PROSPERITY 


New York, Jan. 15.—The automo- 
bile industry has earned public 
commendation for the fine example 
of courage it is showing in an ag- 
gressive sales and advertising cam- 
paign which is certain to have an 
encouraging effect on all business, 
says Gilbert T. Hodges, president, 
Advertising Federation of America. 

“Every business and industrial ex- 
ecutive charged with the responsi- 
bility of guiding his organization | 
Safely through the present period 
of economic readjustment will be 
inspired by the forceful and@ cour- 
ageous 1932 sales and advertising 
effort of the automobile manufac- 
turers,” says Mr. Hodges. 

“On behalf of organized advertis- 
ing, the board of directors of the 
Advertising Federation of America 
takes this opportunity to express 
congratulations and to voice the 
hope that in the nation’s movement 
toward normal business levels the 
leadership position of the automo- 
bile industry will continue. Its bril- 
liant accomplishments are setting a 
fine example, not,only to the busi- 
luess and industrial executive, but 
to the American general public as 
well.” 
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AUBURN SALES UP 
819, IN N. Y. SINCE 
OPENING OF SHO 


New York, Jan. 15.—An increase 
of 81 per cent. in the retail sales of 
Auburn cars for the first five days 
at the New York National Automo- 
bile Show over the same period of 
the 1931 exhibit was announced yes- 
terday by N. E. McDarby, vice- 
president in charge of sales of the 
company. 

Of the total number of orders for 
the new Auburn straight eight and 
twelve-cylinder cars, 93 per cent. 
have been for models embodying 
dual ratio, Mr. McDarby said. 

“Sales of th enew 160 horse- 
power twelve-cylinder model,” Mr. 
McDarby said, “are far ahead of our 
expectations, and we believe this is 
an indication of how the public wil! 
accept our products in 1932. Nc 
major engineering development has 
ever received such complete in- 
dorsement from the public as dua! 
ratio, as indicated in the precentage 
of cars embodying this feature 
which customers have ordered. Re- 
ports from the automobile shows al 
Los Angeles and San Francisco in- 
dicate a similar acceptance of oul 
products. 

“Dealer interest has been greate2 
at the 1932 show than in any of the 
past several years, ard further in- 
dication is that those dealers whc 
are handling a product that is out- 
standing in design, performance anc 
value should experience a satisiac- 
tory year.” 


NEW INVITATION 
PLAN TO BE USED 
AT CHICAGO SALON 


Chicago, Jan. 15—At least two 
makes, Cadillac and Packard, not on 
view at the New York automobile 
alon will be exhibited at the Chicago 
event to be held at the Drake Hotel 
from January 30 to February 6, it 
became known here today. Among 
foreign cars the Minerva is a cer- 
tainty, and the Lancia, De Lage and 
Isotta-Fraschini are possibilities. 

Interest in the salon here has 
taken up a new form, due to co- 
operation of the National Auto- 
mobile Chamber of Commerce and 
the Chicago Automobile Trade As- 
sociation, for the first time in the 
seventeen years the salon has been 
held. 

A notable departure in this year’s 
arrangements will be the method of 
handling the matter of invitations, 
it was stated today by A. C. Faeh, 
general manager of the Chicago 
Automobile Trade Association. 

“Heretofore the prospects for cus- 
tom-built automobiles were in the 
habit of receiving on the average 
half a dozen invitations, and some- 
times more,” explained Mr. Faeh. 
“In other words, each establishment 
catering to this trade would send 
an invitation to every one on its list, 
enclosing admission tickets. 

“This duplication of effort has 
been eliminated for the forthcoming 
show through the pooling of pros- 
pect lists, using a master list and 
sending a single invitation, together 
with tickets, to the names on that 
list. 

“As for the literature, it will be 
in the form of an invitation on the 
front page, and the list of exhibi- 
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LEWIS SUGGESTS 


w_ DEALERS CHANGE 


MENTAL ATTITUDE 


Commercial Credit Official 
Would Challenge, Not 
Discard Habits 


Siieaies Ma., — 15.— 
Suggestions for automobile 
dealers in 1932 are given by 
BH Bertram Lewis, vice-presi- 
dent Commercial Credit Com- 
pany, and he would begin with 
a complete mental houseclean- 
ing. He says: 

“If I were a dealer in 1932 I would 
start with the most complete mental 
housecleaning ever staged. I would 
challenge every habit I had formed, 
every method I had used, and every 
idea that had formerly guided my 
business. ‘Challenge,’ please note— 
not ‘discard.’ I would discard noth- 
ing and add nothing without con- 
vincing reasons, but I would ap- 
proach this new year with the reali- 
zation that many standards which 
seemed sound enough in the old 
playboy world, now so fast and so 
completely slipping back into the 
shadows, Will never do again in my 








experience. 
“Tt would face the fact that great 


BUICK CAR SALES 
SINCE NOVEMBER 14 


TOTAL 13,562 UNITS: 


New York, Jan. 15.—Retail deliv- 
erles made by the Buick dealer or- 
ganization from November 14 last 
down to the first ten days of Janu- 
ary reached a total of 13,562 units, 
it is announced by C. W. Churchill, 
vice-president in charge of sales 
of the Buick Motor Company. The 
New Buick straight eight, with 
wizard control, was announced on 
November 14, 1931, 

In the New York territory 488 of 
the new cars were delivered in the 
last ten days of November, 1,462 
during December, As of January 10 
the New York branch had 934 or- 
ders for cars as yet unfilled, this 
figure including orders for 582 regu- 
lar models and 352 de luxe models. 

The above figures for the New York 
territory represent substantial in- 
creases over Similar periods for 
1930 and 1931. During the last ten 
days of November, 1930, Buick re- 
tail deliveries in this territory were 
313; for the month of Docember, 


ten days of January, 1931, 190. 

The increase in retail deliveries 
for the 1931-32 periods is due, it is 
pointed out by Mr. Churchill, to the 
change of period for anonuncing 
the new Buick models from mid- 


had the effect of introducing a new 
sales peak in the Buick year. 





new forces are at work through- 
out society—forces that are shak- 
ing the foundations upon which 
many features of our present order 
rest. I would try to figure what 
this process means to me and what 
I must do to make my business 
solid, in view of its influence. 

“I wouldn’t be gloomy about it. 


(Continued ‘on Page 2) 


TRUCK TAX INCREASE 
IN NEW YORK STATE 
OPPOSED BY OWNERS 


New York, Jan. 15.—Thomas F. 
Barry, executive secretary of the 
Merchant Truckmen’s Bureau of 
New York, makes public a letter 
sent to every member of the Legis- 
lature in Albany protesting against 
the program of Governor Roose- 
velt to triple the tax on heavy motor 
trucks and to increase the gasoline 
taxes. 

The proposed legislation, accord- 
ing to Mr. Barry, is “taxation of the 
most vicious variety,” and he sets 
forth figures of motor vehicle taxa- 
tion for 1930 to show that in that 
year motor vehicle owners of the 
state were taxed $64,935,999. The 
organization official adds that to 
tax New York city trucks, 80 per 
cent. of which do not use the state 
highways, is “maliciously unfair and 
savors of railroad anti-truck prop- 
aganda.” 

Mr. Barry’s letter follows in part: | 
“Governor Roosevelt, in his annual 
message to the Legislature, declared 
that in view of the fact ‘trucks and 
buses virtually use state highways 
tax free’ he would ask for a tax on 
‘heavy motor trucks commensurate 
with their use of the costly high- 
ways of the state.’ The governor 
also added that he would ask for 
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| Association. 


| to operate as a unit of the national 
| association. 





AUTOMOTIVE GROUPS 
PLAN MASS MOVE 
FOR TARIFF CHANGES 


New York City, Jan. 15.—George 
Bauer, export manager of the Na- 
tional Automobile Chamber of Com- 
merce, was the principal speaker of 
the luncheon meeting of the Over- 
seas Automotive Club, held at the 
Hotel Astor yesterday. In his talk 
Mr. Bauer discussed the proposal that 
the government arrange a bargain- 
ing tariff with other nations. This 
proposal has the approval of the 
export division of the N. A. C. C. 

It is proposed that mass meetings 
be held in key cities throughout the 
country which have an interest in 


1930, they were 253, and for the first | 


summer to early winter, which has/| 


N. Y. Show Crowds . Averaged 26% Over 1931 


‘EXHIBIT CLOSING 
TONIGHT BROUGHT 
NEW CONFIDENCE 


Buying laherest Ran Well 
Above Last Year 
| Mark 


NEW YORK, Jan. 15.— 
With attendance returns prac- 
tically complete for the first 
five days of the automobile 
show, which comes to a close 
here tomorrow night, we find 
|that the number of visitors 
at Grand Central Palace has 
run On an average of 26 per 
cent. over the same period of 
last year’s exhibition. This 
average refers strictly to paid 
admissions, 

The percentage increases day by 
day have so far run as follows: Sate 
urday, opening day, 37 per cent.; 


Monday, 38 per cent.; Tuesday, 25 
| per cent.; Wednesday, 17 per cent., 
and Thursday, 14 per cent. The 


analysis of Thursday's return has 
not been entirely completed at the 
hour of going to press, but the 
figure will run around 14 per cent. 
and maybe a trifle higher. 
Automotive executives generally are 
finding a great deal of satisfaction 
in these figures. Reports from the 
floor of the Palace show that sales 
generally have increased over those 
of the 1931 show. Officials believe 
that the public interest and the in- 
creased buying at New York are a 
fair gauge of general buying to come 
later. The increased public interest 


(C ontinued from Page 2) 


GRAHAM-PAIGE HOLDS 
ANNUAL SHOW SESSION 


New York, Jan. 15.—The Graham- 
Paige Motors Corporation today 








the export market, under the spon- 
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M. E. A. WHOLESALERS 
FORM N. Y. REGIONAL 
AT SHOW MEETING 


New York, Jan. 15.—Automotive 
wholesalers in the rmetropolitan 
(New York) area held a meeting at 
the Commodore Hotel Wednesday 
afternoon, under the auspices of the 
Motor and Equipment Wholesalers’ 
They met to discuss 
the formation of a regional group 
of jobbers in the metropolitan area 





Temporary officers were elected 
as follows: President, N. A. Murray 


of Ebling Murray Company, Inc.; 
vice-president, I. Rosenblum of 
Automobile Necessities, Inc., and 


secretary-treasurer, Morris Miller of 
the Miller Auto Supply Company. 
E. T. Satchell, president of the 


(Continued on Page 4) 





held its show luncheon for its deal- 
er organization at Essex House, on 
Central Park South. Luncheon was 
served at 12.30, and at 1.30 the 
program of speaking and entertain- 
ment was started. The start was 
prompt, the event being broadcast 
over station WOR. 

Julius Tannen acted as toast- 
master, and kept the crowd in gales 
of laughter with his apt wise-crack- 
ing. Robert C. Graham, vice-presi- 
dent of the company, made a brief 
speech, in which he outlined the 
possibilities of 1932. S. L. Rotha- 
fel (Roxy) was the next speaker, 
and he received arf unroarious greet- 
ing from the Graham-Paige deal- 
ers and their guests. 

After the broadcast C. W. Mathe- 
son, general sales manager of Gra- 
ham-Paige, talked to the dealers, 
outlining the energetic sales cam- 
paign that has been lined up for 
this year. At 2.15 began a special 
presentation of a talking movie en- 
titled “Strong-Hearted Men,” with 
Gene Tunney, ex-heavy weight 
champion, in a leading role. Gra- 
ham executives also appeared as 
movie actors for the first time in 
most of their careers, 
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CAR COMPLETENESS 
WILL BE EMPHASIZED 






Brooklyn, N. Y¥., Jan. 15.—Many 
of the visitors attending the Brook- 
lyn Automobile Show at the 106th 
Infantry Armory, next week, will 
find themselves particularly im- 
pressed by the completeness with 
which the new cars are equipped 
this season, 

The old days when little more 
than the covered chassis was in- 
cluded in the origina! purchase 
















price, while horns, headiights, bum- 
pers, shock absorbers, adshielés, 
et cetera, were extra, have assed 
into oblivior. All manner - fasci- 
nating gadgets, as well special 
equipment for comforte .e driving, 
is featured today on ‘ven the most 
inexpensive models 

Shatter ~of giass has become 





some in windshield. 
ys anc windows and general use 

this safety feature is increasing. 

runks now conform to the artistic 
streamlining, instead of merely be- 
ing an added touch. Electric clocks 
appear as standard on several makes 
of cars and many models now have 
twin electric horns at the front of 
the car. 

Bumpers, which long have been 
standard equipment, show a marked 
trend toward the single bar. The in- 
strument boards have received due 
attention and many de luxe designs 
are featured although the trend is 
toward simplification and easy read- 
ing of the various units. New en- 
gine temperature indicators are to 
be seen and there are signs of their 
return to the radiators in new and 
artistic disguises. Radiator caps still 

ry flat and nearly flush with 
100d while hub caps have un- 
erg. no marked changes, al- 
though one manufacturers offers a 
variation in a removable disk which 
will cover the spokes of the wheels. 

In summing up the new cars 
which will be seen at the Brooklyn 
show, it can be said that not only 
are they more powerful, quiet and 
comfortable, but economical to op- 
erate and maintain. From a stand- 
point of actual use, they will re- 
quire fewer visist to the service sta- 
tion for adjustments or replace- 
ments. 

The Brooklyn show is under the 
auspices of the Brooklyn Motor Ve- 
hicle Dealers’ Association, whose 
board of directors consists of Jo- 
seph F, Haas, president; W. R. Bel- 
lows, E. T. Stenersen, H. H. Donald- 
son, W. T. Quain, E. F. McConaha, 
F. J. Kruse, G. C. Lewis, S. G. Til- 
den, C. M. Bishop and T. South- 
worth. Ralph Ebbert is the show 
manager. 

More than 200 new car and chas- 
sis models will be displayed by twen- 
ty-five dealers exhibiting twenty- 
nine makes of care (all passenger 
cars). There will be five exhibi- 
tors of accessories. 

Dealers and cars they will show 
are: Bedford Chevrolet Sales Cor- 
poration, Gallagher Sales Corpo- 
ration, Grove Motor Sales Company 
and Spielman Motor Sales Company, 
Chevrolet; Berry Bros., De Soto and 
Plymouth; Bishop, McCormick & 
Bishop, Dodge and Plymouth; Cadil- 
lac Motor Car Company, Cadillac 
and La Salle; D’Emic & Flood 
Company, Oldsmobile; Franklin 
Pase Company, Franklin; Goodwin 
Motor Car Company, Auburn and 
Cord; Haas Motor Car Corporation, 
Ford and Lincoln; Hudson Motor 
Car Company, Hudson and Essex; 
Kings County Buick, Inc., Buick; 
Kunkel Automobile Company, Stutz 
and Durant; L. A. D. Motors Cor- 
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SALES AND SERVICE MANAGER 
AVAILABLE 


American, 35, born and educated in 
Switzerland, speaking several languages, 
including Spanish and German luently, 
desires new connection. Technica aradu- 
ate. Member S. A. E., 18 years experience 
in automobile field as tester. production 
joreman, manager of service, used car, 
new car sales and service promotion de- 

rtments both for factory and dealers. 
10 vears spent in South and Central 
America and Mexico. Able erecutive, or- 
ganizer and business getter. willing to go 
aiywhere on proposition of merit. Ad- 
dress. Box No. 290, Aytometive Daily News. 
850 Hudson St., N. Y. city. 


















AT BROOKLYN'S SHOW 


has taken over part of the former 
Raritan rubber plant at Jersey Ave- 
nue for the manufacture of battery 


rubber plant have incorporated with 
other interests, leasing the building 
and grounds from William Dudde 
Corporation. 
manufacturing as soon as clean-up 
work, started yesterday, is com- 
pleted. 


poration, Nash; Marmon Automo- 
bile Company, Marmon; Packard 
Motor Car Company, Packard; 
Pierce-Arrow Sales Corporation, 
Pierce-Arrow; Quain-Kurt, Inc., 
Graham; Reo Motor Car Company, 
Reo; Robb, Slattery & Steels, Hup- 
mobile; Rockne Motors Corporation, 
Rockne; Simons-Stewart Company, 
Chrysler and Plymouth; Studebaker 
Corporation, Studebaker; Willys- 
Overland, Inc., Willys-Knight and 
Willys-Overland. 

Accessory exhibits will be by Au- 
tomotive Devices Company, E. 
Krieger & Son, Marko, Jr., Corpo- 
ration; S. G. Tilden, Inc., and E. 
Wildermuth. 

The Brooklyn Automobile Show 
will be open daily from 2 p. m. to 
11 p. m., commencing Monday, Jan- 
uary 18, and closing Saturday night, 
January 23, 


AYRES SEES LESSENING 
IN PRODUCTION DECLINE 
CAR INDUSTRY'S WORK 


(Continued from Page 1) 


can be one of the important influ- 
ences in business recovery. 

3. In the past few months whole- 
sale prices in this country and in 
Italy have shown signs of stabiliza- 
tion, and in England they have 
turned up since that country went 
off the gold standard. 

4. France now has relatively high 
wages, very high cost of living, rap- 
idly declining export trade and a 
shrinking volume of industrial out- 
put. The readjustment period is 
still ahead, and it is nearly sure 
to be drastic in degree and of long 
duration. 

“Deflation,” says Col. Ayres, “is 
another name for the payment of 
debt, but in practical application it 
also implies the forced liquidation 
of debt, rather than mere voluntary 
reduction, together with declines in 
market values and price levels of 
the things for which the debts were 
incurred. 

“This depression began at a time 
when nations, businesses and indi- 
viduals everywhere were carrying 
exceptionally large volumes of debt 
accumulated during the war and in 
the prosperity period of the past 
decade. In this country many indi- 
vidual debts were held by banks anc 
were largely based on real estate 
and stock holdings bought at high 
prices and pledged as collateral for 
loans. When the stock market broke 
the borrowers hastened to sell 
There were many and eager sellers, 
and few and reluctant buyers, so 
prices continued to fall. As loans 
were paid, bank deposits fell. 

“From that time until now, 
shrinking collateral values have 
forced additional selling, and con- 
tinuing liquidation has resulted in 
lower prices. In ordinary depres- 
sions the reaching of the bargain 
levels stops this process of deflation 
as buyers grasp speculative oppor- 
tunities, but this time individual] in- 
debtedness was so nearly universal, 
and the declines in prices have so 
increased the weight of debt, that 
bargain levels were reached and 
passed and deflation continues.” 

To break the vicious spirals of de- 
flation, Col. Ayres commends tie 
program now before Congress. Pro- 
posals include the establishment of 
the Reconstruction Finance Corpo- 
ration and revision of the banking 
laws, as well as economy in Federal 
expenditures, 

The last available index of indus- 
trial production, compiled by the 
Cleveland Trust Company and based 
upon data of the Federal Reserve 
Board, shows that industrial activ- 
ity in November was 38.4 per cent. 
below computed normal. While this 
is a new low level, the decline from 
October was only 1 per cent. In- 
dexes for eight months are: April, 
21.8; May, 22.9; June, 27.4; July, 
28.4; August, 32; September, 34.7; 
October, 37.4; November, 38.4, 
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ROYAL BATTERY CO., INC., 
TAKES OVER N. J. PLANT 


New Brunswick, N. J., Jan. 15.— 
The Royal Battery Company, Inc., 


The former owners of the 


boxes. 


They plan to start 
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NEW CAR SALES 
IN MINNESOTA, 
WISCONSIN OFF 


New York, Jan, 15.—Registrations 
of new passenger cars in 1931 in 







Homeward Bound 





SPARKS from The SHOW 














will certainly result in increased 
sales, 


be increased is of course a question, 
but with 25 per cent. more people 
anxious to see the new cars to pay 
75 cents a piece to view them, buy- 
ing should exceed last year’s by a 
healthy percentage. The executives 
are now looking to Chicago to con- 
firm the verdict given by the New 
York show. 


Minnesota and Wisconsin showed oe : 

declines from the preceding year The Battle of Knives and 
of 30 and 34 per cent., respectively, Forks 

according to the statistics now a 


available for the full year. 






































year. 


of 17 per cent. 


was made for the full year. 
December total compared 


ping off of 38 per cent. 
Wisconsin 


off 12 per cent., 


full year. 


November, when the _ total 


2,265. 


Minnesota in 1931 and 1930: 








1931. 1930. 

January ......-. 2,361 2,581 
February ...00.-- 1,678 3,372 
BEAL on cceccese 8,186 7,226 
BIRT, co ccce eeeees tae 14,901 
ME sccccseccsce 6,882 11,064 
GE scvavcscces 3,998 6,379 
Ge acctsaeeanss 4,992 6,790 
BE sc ccececs 3,580 4,199 
September ...... 2,105 3,650 
2 2,126 3,592 
November ...... 1,830 2,077 
December ...... 1,129 1,359 
0. ee 46,683 67,170 


Here are similar figures for Wis- 
consin: 








1931. 1930. 

POMERT i cécccee 2,892 4,407 
February ....... 3,334 4,423 
March ..... coves mae 8,903 
MEE. os-eweeneees 6,727 9,571 
are eesoees 7,711 14,493, 
June eeccces 3,406 6,764 
Pere voseee ae 7,385 
August ......... 3,306 4,199 
September ...... 3,130 4,757 
COOOROr ..cccocee TART 3,507 
November ...... 2,265 1,537 
December ...... 1,939 2,197 
WR icctcane 47,122 72,143 


LEWIS SUGGESTS NEW 
MENTAL ATTITUDE FOR 
DEALERS DURING 1932 


(Continued from Page 1) 


I would bet that every break in 
life can be made an opportunity by 
the man who faces it with com- 
mon sense, resourcefulness and 
courage. But I would be serious. 
For whether we like it or not, these 
are serious days. Absorbingly in- 
teresting days. Thrilling days, in 
fact. But deadly serious. 

“Old standards are on _ trial— 
every one of them. Men and 
methods and ideals are being tested 
—to see which ones among them 
have a place in a new and sudden- 
ly crowded world wherein mankind 
must live in harmony or perish. 

“I. would look that new world 
squarely in the eye and tell it I was 
ready for the test. I would sense, 
behind its grimness, a welcome for 


(Continued on Page 8) 


N. Y. SHOW CROWDS 
26% OVER 1931 


(Continued from Page 1) 


By how much the sales totals will 


The Minnesota total was 46,683, 
as against 67,170 in 1930, while the 
Wisconsin 1931 total of 47,122 com- 
pared with 72,143 in the preceding 


New car registrations in Minne- 
sota in December totaled 1,129, as 
against 1,359 in the corresponding 
month of the year before, a decline 
This was a better 
showing in* relation to 1930 than 
The 
with 
1,830 in November, a seasonal drop- 


reported December 
registrations of 1,939, as against 
2,197 in the final month of 1930, 
also a_ better 
showing in relation to the -preced- 
ing year than was made in the 
December registrations 
were 14 per cent. below those of 
was 


Following are the comparative 
new passenger car registrations in 
































Grant Looks Ahead 


* * * 


Arthur Hill 


* 


| Chris Sinsabaugh—Detroit Editor 


—== 


ACTORY executives, or at any rate most of them, have 

followed the dealers and distributors home and the New 
York show is left to wind up its brilliant week tonight with 
only John Public and his fellow enthusiasts participating in 
the closing ceremonies. 

As I have sensed it, the show has thoroughly convinced 
the industry that the country has lost none of its interest 
in the motor car; in fact, that interest seems to have been 
increased this year because of the “big packages” the manu- 
facturers have sent to market. There can be no questioning 
the wonderful value built into the 1932 cars nor the advanced 
engineering values, and John Public has been unable to resist 
this double-header. 

Summed up, it can be said about the show that the 
attendance has been at least 30 per cent. better than last 
year. That removes one doubt, that of falling off in interest. 
Are they buying, is the most important major question, and 
that seems to be answered by the reports of orders booked 
that come from every point. Most encouraging too are the 
statements from exhibitors that their prospect lists for 
immediate contact are at least a third larger than last year. 
With these as a backlog, dealers will go into the spring with 
at least something to do. 





* * 
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THURSDAY fond many breaking camp and beating 
it back to factories and stores. However, the Battle of the 
Knives and Forks reached its final stage with a big Dodge 
luncheon, while in the evening came the annual dinner of 
the Society of Automotive Engineers at the Pennsylvania, 
the Willys-Overland at the Commodore and Oldsmobile at 
the Roosevelt. 


ok - * 

I FOUND the illuminated keyhole in Oldsmobile’s door 
leading into the banquet hall at the Roosevelt_and crashed 
one of the greatest affairs of the week, featured by enter- 
tainment that made a Flo Ziegfeld out of “Doc” Shaw, adver- 
tising manager, who was back of the program. The show 
part of the dinner opened with a dress rehearsal of the Olds- 
mobile’s broadcast program, which goes on next week over 
seventy-two stations for thirteen weeks, twice a week. The 
artists who will be in “Oldsmobile Melody” appeared on the 
banquet stage and did their stuff just as they will do it in 
the studio during the campaign. 


AS FOR THE BUSINESS SIDE of the dinner, we 
found factory people and General Motors executives alike 
honoring those dealers and salesmen who had helped Olds- 
mobile make so big a success out of the national summer 
sales contest, when 1,600 more cars were sold at retail] than 
in the same period the previous year. There were two indi- 
vidual national prize winners because there were two sales- 
men who each did so well it was called a tie by General 
Manager Eddins and each given $500 and a trip to the show. 
W. J. Lumley of Huntington Park, Cal., sold thirty-seven 
new and seventy-nine used cars in the contest, and L. W. 
Hotopp of Chicago forty-three new and forty-five used cars. 
All the winners in the Atlantic sector were at the banquet 
along with the national champs and sat with factory execu- 
tives at one speakers’ table, while at the other speakers’ table 
were the General Motors executives, including President 
Sloan, and with eee ane senna J. T. Collins of Olds 
as toastmaster. 

I HAVE HEARD R. H. Geant General Motors vice- 
president, talk at four or five of the banquets the past week, 
but at the Oldsmobile dinner he displayed considerable opti- 
mism as to the future when, after mentioning that for the 
first time registrations had fallen off in 1931, he predicted 
within a decade there will be 35,000,000 registered as com- 
pared with the high water mark of approximately 25,000,000. 

Grant confirmed my views on show results by declaring 
that this New York affair has had a wonderful effect on the 


morale of the entire industry. ‘ 
os 


HEART TROUBLE carried off Arthur Hill at one of 
the New York hotels. Sad news for the many who remember 
him as manager of racing teams of a decade ago and as a 
well-known dealer of late years. Arthur Hill handled Dario 
Resta when the Englishman and his French Peugeot won 
both the Vanderbilt and Grand Prix at San Francisco, Fol- 
lowing this, when Hudson broke into the racing game with 
a and other stars, it was Arthur Hill who handled 
the team. 
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San Antonio Dealers Enter | HUDSON CLEAN SALES 
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1932 With Finances Sound 


San Antonio, Tex., Jan. 15.—Auto- 
motive dealers in San Antonio and 
vicinity will enter 1932 in much 


better condition financially than 
when they entered 1931, according to 
reports from various automotive 
finance companies of this city. The 
C. I. T. Corporation, handling the 
accounts of thirteen dealerships in 
San Antonio, report that the finan- 
cial status of all their clients is in 
good condition, and that little dif- 
ficulty is experienced with credits or 
collections. Numbered among their 
accounts are two Ford dealers, a 
Chevrolet dealership and others. 
An unofficial report from the 
General Motors Acceptance Cor- 
poration shows that dealers doing 
business with this firm are in a 
Slightly better condition than a year 
ago. It is further reported that 
practically all dealerships doing 
business with this corporation have 
made a little money during the past 
year and are in a position to enter 


s mall Ad Space 


1927 BUICK ROADSTER 
Svort model. Master 6, 


1929 BUICK SEDAN 
5-pass.. 129-inch wheelbase. 
a jpilleage. excellent in every 
etail. 


1929 BUICK SEDAN 
116-inch wheelbase, traded in 
by original owner; low mile- 
age; original finish. 


1 BUICK SEDAN 
Stone 6. 4-door. 


1927 BUICK COACHES 
Standard and Master (2 to 
choose from). 

1927 HUDSON COACH 


1929 HUDSON TOWN SEDAN 

Original finish. Briggs boriv. 
upholstery like new. low mile-@ 
age; . traded in by origina! 
wer. 


PARK AVENUE 
BUICK CO. 


234 Park Ave. 
Dial 4-2500- 
































SMALL SPACE can be used ef- 
fectively, as shown above in the 
single column ad recently used 
by the Park Avenue Buick Co. 
of Worcester Mass. In each lower 
eorner of the ad the firm gives 
the names of the men to see in 
regard to trades and terms 





1932 with increased energy and en- 
thusiasm. Little difficulty has been 
experienced in credits and collec- 
tions, and all dealers in small towns 
are reported to be in good shape. 
These reports are based on present 
business conditions. 

Some financial difficulty was ex- 
perienced generally about October 
1, mainly through failure of one of 
the largest banks in San Antonio, 
having approximately 16,000 deposi- 
tors, and this was followed a few 
days later by failure of a smaller 
bank. For a few days a panic 





threatened, but conditions have im- 
proved, the smaller bank has re- 
opened, and the outlook for 1932 
is encouraging. An indication of this 
was shown in the new and used car 
sales for December, which showed 
an increase over November and Oc- 
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tober. New models are being ac- 
cepted with interest, and sales are 
showing a steady increase. Contin- 
ued improvement is looked for dur- 
ing January, with fair business dur- 
ing February and March. 


CAR TAX GAIN OFFSETS 
PERSONAL TAX LOSS 


Youngstown, Jan. 15. — Income 
from Mahoning county (including 
Youngstown) from sales of license 
plates for motor vehicles has al- 
ready been increased by $60,000 
above the amount lost by the coun- 
ty through reduced personal taxes. 
Approximately $205,000 has already 
been received by the county as its 
share of the automobile license fees. 


H. H. TIMKEN, JR., NAMED 
ASSISTANT TO PRESIDENT 
Canton, O., Jan. 15.—Henry H. 
Timken, Jr., has been made assist- 
ant to the president of the Timken 
Steel and Tube Company here, it 
was announced today by Fred J. 
Griffiths, president of the company. 
He has been serving in the capacity 
of assistant works manager of the 
Timken Roller Bearing Company 
for the past two years. 


CORRECTION 


Through a typographical error the 
total General Motors sales to deal- 
ers in the United States and Can- 
ada, plus overseas shipment in 1929, 
which were published in connection 
with the monthly sales report of 
the General Motors Corporation, 
appeared in Automotive Daily News, 
January 9, with figures totaling 
1,919,266, whereas the total should 
have been 1,899,267. 

While the total carried in Auto- 
motive Daily News was correct, the 
figure shown for the month of June, 
1929, was 220,754. This figure should 
have been 200,754, 

















INDICATE PAST OWNERS 


RETURNING TO MARKET 





New York, Jan. 15.—Fifteen per 
cent. of the Automobile Show sales 
of Hudson and Essex cars have been 
clean deals, with no cars taken in 
trade, according to H. L. Boehm, re- 
tail sales manager of the Hudson 
Motor Car Company of New York. 
This is almost double the normal 
percentage of such sales, and indi- 
cates an influx of buyers who are 
new or who have been out of the 
market, 


A canvass of the metropolitan | 


New York Hudson-Essex dealers by 
Mr. Boehm shows a total of 171 


sales from Saturday until Tuesday, 
inclusive, with thirty-eight of these 
actually closed on the show floor, 

Since the opening of the New 
York show, many of the Hudson 
and Essex sales rooms in the metro- 
politan area have not been able to 
close their doors until midnight on 
account of the unusually large 
crowds of interested visitors, and 
Mr. Boehm reports the greatest op- 
timism in three years, based on ac- 
tual sales and a fine new list of 
“hot” prospects. 

During the week the Hudson Mo- 
tor Car Company has been holding 
informa] round-table meetings with 
the dealers at the Commodore Hotel, 
at which they entertained over 900 
dealers. 


TRENTON TRADE GROUP 
PLANS ANNUAL SHOW 


Trenton, N. J., Jan. 15.—Elaborate 
preparations are under way for the 
annual show of the Trenton Auto- 
mobile Trade Association, to be held 
in the armory, February 10 to 13. 

Plans for the coming event were 
furthered last night at the dinner 
meeting of the automobile dealers at 
Longacres Country Club. William 
W. Weinmann, president, presided. 

Announcement was made that 
models of practically all of the lead- 
ing makes of automobiles will be on 
exhibit. Allotment of space for show 
purposes was made last night. It 
was found that all of the space had 
been engaged, thus assuring an un- 


usually large number of cars for the | 


show. 


Particular attention wil] again be | 
given this year to the decorative | 


feature, It is planned to use an en- 


tirely new scheme and to have the} 


interior of the armory tastefully ar- 
ranged. 
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FRY ELECTED PRESIDENT 
OF VANCOUVER DEALERS 


Vancouver, B. C., Jan. 15.—Robert 
O. Fry, general manager of Stone- 
house Motors, Ltd., has been elected 
president of the Vancouver Motor 
Dealers’ Association at the annual 
meeting. He succeeds W. G. Par- 
sons of Clarke, Parsons & Buick. 

W. G. Fordyce, Fordyce Motors, 
Ltd., and F. F. McCulloch, McCul- 
loch Motors, were elected first and 
second vice-presidents, respectively, 
with George McDonald, W. Mc- 
Lachlan, Begg Bros., and G. H. Wil- 















Empire Photo. 
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lis, Willis-Kingsley Motors, as di- 
rectors for 1932. 

Honorary life membership in the 
association was presented to Man- 
ager Allan A. Ross, until recently of 
General Motors in Vancouver, a 
large part of whose twenty-three 
years in the automotive field have 
been spent in Vancouver. 


LOS ANGELES DE VAUX 
DEALER IN NEW HOME 
Los Angeles, Jan. 15.— Kaiser 
Brothers, De Vaux dealers, for five 
years located at Washington and 
Figueroa Streets, have moved to 
their new headquarters at 1525 
South Figueroa St. 


— 


and injured 50,000 
Autoists last year 


STOCK AND DISPLAY 


‘Turninc 





OW, more than ever before, 
there is a ready market for 
Pines Automobile Turning Signals. 
A market that means sure, quick 
profits for you. Because this acces- 


sory is a positive safety factor—a 
necessity —not a luxury. 

Pines Automobile Turning Sig- 
nals come in sets of 4 illuminated 
arrows, two forthe frontand two for 
the rear. A turn of the switch at the 
steering wheel flashes a ‘positive, 
illuminated warning, fore and aft. 


IZNALS 


NEW, MODERN 
PROTECTION 


Sells on Sight 


Easily installed in Jess than an hour. 

Get in touch with your nearest 
Pines distributor immediately for 
further information and prices. Or 
write to us. 


FLEXI-LITE 


Pines now distributes Flexi-Lite, the 
new flashlight. Adjustable to throw 


the light at any angle. A necessity 
in the home, garage or on the road. 
Packed six in an attractive display 
carton, Write for information and 
prices. 





PINES WINTERFRONT CO. 


1151 North Cicero Avenue 


Chicago, Illinois 
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Write Your Congressman 
Today 


T is perfectly evident by now that the automotive industry 
is alive to the danger that confronts it of additional 
taxes being placed on its already heavy burden. The 
immediate threat that looms is that of a Federal tax of 5 
per cent. on the wholesale value of every car sold in this 
country. Alvan Macauley, president of the National Auto- 
mobile Chamber of Commerce, in calling attention to this 
danger at the annual banquet of his organization, issued the 
warning that if this Federal tax is actually imposed it will 
be many years before it is removed again. 

At the directors’ meeting of the N. A. C. C. a resolution 
of protest was adopted and it was further resolved that the 
directors in so far as possible should attend the meetings 
which will be held in Washington by the Committee of Ways 
and Means to discuss this question. 

At most of the dealer meetings held during New York 
show week executives of the individual companies brought 
up this impending tax fight and urged their dealers to bring 
all possible influence to bear on their congressmen to defeat 
any further levy on the industry. 

Automotive Daily News urges all its readers to join 
the fight. This is the time to bring all possible pressure to 
bear on members of Congress. Let members understand 
that a vote for new taxes on the automotive industry will 
mean a loss of votes and of support at the poles. If we can 
work up a widespread campaign of protest against any 
Federal tax on motor vehicles, we can prevent passage of 
such a measure. But now is the time to voice the protest. 
If we allow the tax to be piled on our already heavy burden 
of special taxation, it will be a long time before we can get 
out from under it. 

Write your congressman today and let him know that 
you will resent any attempt to add to the class taxation 
against automotive activity. 


e 9 e 
The Railways’ Sickness 

DURING THE PAST FEW MONTHS we have seen 
the inauguration of an intensified campaign by the railways 
of this country to eliminate, or at least reduce, competitive 
freight carriers on the highways. Railway interests have 
claimed that competition from buses and trucks was ruining 
them. 

In this connection William R. Smith, president of the 
American Roadbuilders’ Association, recently made some 
enlightening comment. 

“Commercial freight traffic in the United States,” said 
Mr. Smith, “handled by all transportation agencies amounted 
in 1929 to 650 billion ton miles, according to the figures of 
the Interstate Commerce Commission. This freight was 
handled as follows: steam railroads, 75.8; electric railroads, 
motor trucks, airplanes, 3 per cent.; pipe lines, 4.9 per cent.; 
inland waterways, 16.3 per cent. Motor truck transportation 
is an almost unappreciable part of the total freight move- 
ment. Moreover, it is estimated by the chief of the United 
States Bureau of Public Roads that the maximum capacity 
of the highways for motor freight is 100 billion tons, only 
15 per cent. of the total commercial tonnage moved in 1929.” 

All this points to one fundamental fact, which is that 
the troubles in. which the railways are enmeshed are caused 
by something other than motor competition, Even if the 
railed carriers succeeded in driving the trucks and buses 
completely off the highways, their major problem would 
still not be solved. 

We do not minimize the difficulties of the railways. 
Conditions have placed them in a precarious position and 
it is necessary that they should be rescued, because national 
prosperity is bound up with railway prosperity. But the 
ways out of the morass is not by stifling the development 
of motor truck and motor bus service, which has proved its 
worth and value to the people of the country, the final 
arbiters in all matters of this kind. 


Single copies, 5 cents. 
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M. E. A. WHOLESALERS 
FORM N. Y. REGIONAL 
AT SHOW MEETING 


(Continued from Page 1) 


M. E. W. A.; E. R. Seager of the 
Pennsylvania Rubber and Supply 
Company, Cleveland, treasurer, and 
B. W. Ruark, general manager, were 
speakers. The jobbers were very 
enthusiastic over the idea of form- 
ing a regional group and expect that 
under this plan they will be able to 
co-operate more closely on _ prob- 
lems of local interest, as well as to 
obtain greater benefit from the na- 
tional association. 


20,000 DEALERS TAKE ON 
SHALER’S TIRE SERVICE 


Milwaukee, Wis., Jan. 15—A na- 
tionwide tire and tube repair serv- 
ice, organized last spring by the 
Shaler Company of this city, has 
reached an enrollment of more than 
20,000 member dealers during the 
first year of its existence, according 
to P. H. Dorr, president. 

These members consist of service 
stations and automobile dealers who 
use Shaler “hot patch” tube repair 
units and who provide motorists 
with what the Shaler Company 
terms a standardized, guaranteed 
tire and tube repair service. 

“Our service organization already 
extends into every state of the 
Union,” Mr. Dorr said. “In one 
year’s time it has grown to the point 
where our membership represents 
approximately 20 per cent. of all au- 
tomotive trade outlets in the coun- 
try. Before this time next year our 
sales department expects the present 
percentage to be at least doubled.” 


[| COMING EVENTS | 


1 ssesnsesenesibeenensinasiahbaaisaneitineencisiasicnstenincniinisioonll 


JANUARY 
9-16—New York City. Nationa! Automobile 
Chamber of Commerce. Nationa) 


Automobile Show 

9-16—San Francisco, Annua! Automobile 
Show, West Coast-San Franciscc 
Motor Car Dealers Association. 

9-17—Los Angeles. Annual Automobile 
Show of the Los Angeles Motor Cir 
Dealers Association 

16-18—Detroit, Mich. Nationa! Tire Deai- 
ers Association, annua! meeting. 

16-23—Newark, N. J Newark Automobile 
Dealers’ Association's annual show 

16-23—Buffalo. N. Y. Annual automobile 
show of Buffalo Automotive Trade 
Association. Inc., 174th Regiment 
Armory 

17-23—Cincinnati. Automobile show of Cin- 


cinnati Automobile Dealers’ Asso- 
ciation 

16-23—Milwaukee. Annual Automobile 
Show, Milwaukee Automotive 


Trades, Inc 
16-23—Omaha, Neb. Annua! show, Omaha 
Auto Traders Association 
18-20—Chicago. National Wheel and Rim 
Association, Edgewater Beach Hotel, 


Philadelphia Auto 
show. 


convention 
18-23—Philadelphia, Pa. 
Trade Association, 


18-23—Portland, Me. Annuai Automobile 
Show. 
18-23—Brooklyn, N. ¥. Brooklyn Motor 


Vehicle Dealers’ Association, show. 
18-23——Louisville, Ky. Louisville Automo- 
bile Dealers Association, 
Garland Lea, manager 
18-23—Rochester, N. Y. nnua! Automo- 
bile Show, Rochester Automobile 
Dealers Association, Inc 
21-24—Dubuque, Ia. First Annual Auto- 
mobile Show, Dubuque Automobile 
Dealers’ Association. 
23-28—Columbus, O. Annual! ° Automobile 
Show, Columbus Automobile Deal- 
ers Company. Auditorium, 
22-30—New York. Nationa! Motor 
Show, Grand Centra) Palace. 
23-30—-Detroit Mich. Annual] show Con- 
vention Hall 
23-30—Baltimore. Annva! Automobile Show. 
23-30—Minneapolis. Annual Automobile 
Show of Minneapolis Automobile 
Trade Assoication 
23-30—Pittsburgh. Annua! automobile show 
of Pittsburgh Automobile Dealers’ 
Association, Motor Square Garden 
25-29—Detroit, Mich. Society of Automo- 
tive Engineers, annual meeting. 
Bok Cadillac Hotel. 
25-30—Paterson, N. J. Annual Automobile 
Show, Paterson Auto Trade Asso- 
ciation, Armory. 
30-Feb. 6—Washington, D. C. Washington 
Automotive Trade Association, show. 
30-Feb. G—Cleyelana, Annuai Automobile 
Show of the Cleveland Automobile 
Manufacturers and Dealers Associa- 


show 


Boat 


tion, Public Auditorium 

30-Feb. 6—Chicago, Ill Nationa! Automo- 
bile Chamber of Commerce. Nationa) 
Automobile Show 

30-Feb. 6—Chicago, Ul, 
Hote] Drake. 

FEBRUARY 

4-6—Springfield, Ill. Annual Automobile 
Show, Springfield Automobile Deal- 
ers Association, State Arsenal. 

6-13—St. Paul. Annual Automobile Show 
St. Pau! Automobile Dealers. Inc. 

7-13—St. Louis. Annua)] Automobile Show, 
St. Louis Automobile Dealers Asso- 
ciation. New Mart Building 

10-13—Trenton, N. J. Annual Automobile 
Show, Trenton Automobile Tra*e 
Association. 

13-19—Indianapolis, Ind. Indianapolis Au- 
tomobile Trade Association Show. 
Ear] G. Henry, Mgr. 

13-20—Kansas City, Mo. Auto- 
mobile Show. Kansas City Motor 
Car Dealers’ Association. American 
Royal Building. 

13-20—Los Angetes, Cal, Automobile Salon 
Hote) Biltmore. 

17-21—Pecoria, Ill. Automobile Show. 

22-March 5—San Francisco, Cal. Autcmo- 
bile Sa'on. Palace Hotel. 

MARCH 

8- 5—Gary, Ind. Automotive Trade 

ciation, annual show. A 


Automobile Salon 


Annual! 


Asso- 
> me 


Travers, chairman. 
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Tie Up With Local Show 


Your Chevrolet Dealer 


OFFERS THE MOST COMPLETE 
RANGE OF TRANSPORTATION 
VALUES IN THE CITY ...... 


Whatever Your Motor Car Needs--- 
We Have a Handsome, Depéndable Car For You! 


TO THE MAN OEMANDOING THE “LAST WORD" IN MOTOR. 
ING-COMFORT AND TO THE BUYER SEEKING 
A NEW THRILL—WE OFFER 


The Great American Value 
THE NEW 1932 CHEVROLET 


FOR THE MAN WHO WISHES TO ECONOMIZE AND YET 
FEELS THAT ONLY A NEW CAR WILL DO—WE 
STILL HAVE A LIMITED NUMBER OF . 


BRAND NEW 1931 CHEVROLETS 
Selling at a Substantial Discount 


TO YOU WHO WANT GUARANTEED PERFORMANCE AT A 
CONSIDERABLE REDUCTION IN PRICE— 
WE SUGGEST OUR: 


1931 Chevrolet Demonstrators 
and Executive Personal Cars 


TO THE USED CAR BUYER WE SAY: 
You are sure to find in our etock a dependable car; 
exactly fitted to your needs and purse and priced far be- 
low any like value now, or ever, offered in this city. 


KEEP IN MIND 
THAT WHETHER YOU MERELY WANT ECONOMICAL 


TRANSPORTATION TO ANDO FROM YOUR WORK OR THAT 
YOU DEMAND THE LATEST IN MOTORDOM 


YOU CAN BUY HERE 
WITH THE ABSOLUTE CERTAINTY THAT YOU ARE GET- 
TING THE GREATEST CAR VALUE ON THE MARKET 
NO MATTER WHAT YOUR CHOICE. 


MATHEY CHEVROLET Co. 


NOTE—This week we have a represen- 
tative selection of Used Cars at our 
new car showroom, Sixth and lowa Sts. 
in addition to our regular showing at 
445 lowa Street. 


4 TTEND. 


Dusuque AuTO SHOW 
January 21 to 24 Inclusive 





THE MATHEY CHEVROLET COMPANY, Dubuque, Ia., is utilizing 
both its new automobile showrooms and used car location to push 
sales of used cars at present. In addition, it is giving plenty of space 
to featuring the first annual automobile show to be staged in the 
city during January. The ad reproduced herewith is indicative of the 
trend in used transportation merchandising, “Whatever your motor 
car needs, we have a handsome, dependable car for you,” tells the 
story 


retirement 2 per cent. of their salary 
for each year’s service. Under the 
revised plan provision is made for 
this annuity up to the date of the 
change in the plan, which is Febru- 
ary 1, 1932. After February 1, 1932, 
and for all service following that 
date the company makes provision 
for 1 per cent of the salary for each 
‘ year after that date and the cost 
sorship of the N. A.C. C. However, | wij) pe paid currently from company 
it is intended to enlist the interest | funds. In order to bring the retire- 
engaged in other industries aside} ment income to 2 per cent. for the 


from the automotive field. This plan | S¢tvice after February 1, 1932, all 

has the approval of the Overseas employees will have the privilege of 
: - contributing to the fund in an 

Automotive Club, which elected a amount necessary to bring it up to 

on of five to promote the} 2 per cent of salary. 

idea. 


aut senrmed to coast he see | sae eee connie 
INTERESTING, HELPFUL 


Association and the National Stand- 
ard Parts Association in the pro- 
posed plan with that of the N. A.| : s 
Link-Belt Company, Chicago, In- 
dianapolis, Philadelphia, has just 
issued a twelve-page art gravure 


Cc. C. and the Overseas Automotive 
calender, 24 by 15 inches, each page 


Club. 
The committee selected at today’s 
illustrating material handling, 
screening or positive power trans- 


meeting comprises C. M. Teeter, ex- 
port manager Black & Decker Com- 
pany; J. P. Helthall, export man- | SC! , 
ager Sherwin Williams Company; | mission equipment. 
P. A. Karl, export manager Brunner The calendar furnishes, at .a 
Manufacturing Company; George| glance, three months—the current, 
Tiffany and George Quizenberry,| past and future month. 
A copy of the calendar will be 

sent to any one requesting a copy 

on business letterhead. 


AUTOMOTIVE GROUPS 
PLAN MASS MOVE 
FOR TARIFF CHANGES 


(Continued from Page 1) 


editor of the American Automobile 
Overseas Edition. 

Representatives of the Bureau of 
Foreign and Domestic Commerce, 
representing Scandinavia, the Near 
and Middle East and South Africa, 
reviewed business conditions in their 
territories. 

NEBRASKA STANDARD 
REVISES PENSION PLAN 


TRANSFERS OF THREE N. J. 
BUS LINES APPROVED 
Trenton, N. J., Jan. 15.—Ownership 
of three independently operated bus 
lines in Jersey City changed hands 
today under orders of the Public 
Utility Commission. Samuel Her- 
man, receiver, obtained approval! for 
transfer of a line formerly operated 
by William S. Harrison on the Ber- 
gen Avenue line, to the Mabelle 
Bus Company. Michael and An- 
thony Habermann, partners, trans- 
ferred to the Anthony G. and Fred 
Haberman Bus Company a line op- 
erated on the South Hudson Boule- 
vard line, between Jersey City and 
Bayonne. A bus line on the Green- 
ville-Lafayette route was trans- 
ferred by Joseph Joacham to the 
Joacham Bus Company, Inc. 





New York, Jan. 15.—The Standard 
Oil Company of Nebraska in a state- 
ment made today by President A. H. 
Richardson announces that a re- 
vision in their plan for guaranteed 
retirement annuities for all employ- 
ees recommended by the directors 
was ratified by the stockholders at 
Omaha yesterday. 

This company has had a plan of 
retirement annuities since its incor- 
poration which has guaranteed to its 
employees annuities based on length 
of service and retirement at the age 
of 65 for men, and 55 for women, 
under which they would receive on 
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Sidney Machine Tool Offers |NEW 
New Tritrol Engine Lathes 








The Sidney Machine Tool Com- | 


|grain and long wear. Three angular | 


pany of Sidney, O., has added four | |bearing V's are fitted in the bed, 


new sizes to its Tritrol line of six- 


teen-speed, gear headed engine 
lathes. These additions comprise 14, 
16, 18 and 20 inch lathes. The line 
now runs from 14 to 36 inch ca- 
pacity. 

The lathes embody a geared head- 
stock “equipped with herringbone, 
continuous tooth gears of the 30- 
degree helix angle. The gears are 
of the constant mesh type and spin- 
dle speed changes are made by en- 
gagement of positive jawed, double 
sided clutches which slide on mul- 
tiple splined shafts. All shafts in 
the headstock, including the main 
spindle, are carried on Timken ta- 
pered roller bearings. Bronze bear- 
ings may be had on option. 

Headstock lubrication is a com- 
bination of pump and splash. The 
oil pump is built on the drive 
shaft and supplies filtered oil to 
the sump from which it is sprayed. 
The quick change gear box is 
equipped with anti-friction bearings 
and has alloy steel gears to give 
forty-eight changes. Threads range 


from 1% to 92 per inch and the 
feeds from .0027 to .172 inch per 
revolution. The gear box is pro- 


tected against dirt and chips. The 
end guard design protects the driv- 
ing belt from oil splash. 

The lathe 


per cent. steel, 1 per cent nickel || advertising copy. 
and gray iron, mixed to give a fine! 


bed is made from 16) 


ew 


jone of them giving a rear bearing 
| for the carriage. The apron is a 
full double plate with all bearings 
of the anti-friction type. The rack 
pinion gear is carried on Timken 
bearings. The motor drive system 
is in the leg of the cabinet under 
the headstock. Drive from the mo- 
tor to the main pulley clutch can 
be had by chain, flat belt or mul- 
tiple V- belts. 
SESSION AT TORONTO FEB. 3-5 
OF ENGINEERING INSTITUTE 


Toronto, Canada, Jan. 15 (UTPS). 
—Five hundred members of the En- 
gineering Institute of Canada will 
attend the institutes annual meet- 
ing, to be held in Toronto on Feb- 
ruary 3, 4 and 5, in the Royal York 
Hotel. 


ENGINEER 


Graduate engineer, with sup- 
plementary business education 
and executive experience, seeks 
position. Background includes 
factory sales, experimental engi- 
neering, editorial, publicity and 
position as factory service man- 
ager abroad for American auto- 
mobile company. Adaptable, good | 
executive assistant, contact engi- | 
neer, and can write 


















Centrifuse Welder — 





technical | | 


HISEY-WOLF 





HISEY-WOLF No. 357 Texdrive 
grinder 


pany, Cincinnati, O., is showing a 
new Texdrive grinder, with V-belt 
drive, for 10-14 inch high-speed 
grinding wheels. 

The spindle is mounted on ball or 
roller bearings. Bearing boxes, 
keyed to the pedestal, can be re- 
moved as a complete unit with the 





shaft for quick renewal of belts | 


without disturbing the bearings 
themselves. The cast steel wheel 
guards pivot to any desired angle 
and have hinged covers. 


AUTOMATIC BATTERY 














ABOVE IS SHOWN one of a battery of projection welding machines 
operated by Motor Wheel Corporation, Lansing, Mich., in the produc- 
tion of centrifuse brake drums 


field, N. J., has developed an auto- 
matic battery filler for installation 
on automobiles. It is said to main- 
tain a constant water level and to} 
Serve as a visible indicator which | 
shows the cell using the most water. 

After 
rated with the device the filler op- 
erates without further attention, it 
is stated. 


AUTOPOSTS SHOWING 
SIX-IN-1 ACCESSORY 


The Autoposts Company, New 
York city, are showing a six-in-one 
accessory for mounting on the front | 
fender of automobiles which com- | 
bines a fender guide, driving mir- 
ror, parking light, side flood light, 
trouble light and signal light. 

The signal switch controlling the 
illumination of the red and amber 
arrows, which are used to indicate 
the turning direction, is mounted 
on the gear shift lever within reach | 
of the fingers. A set of three toggle 
switches mounted on a chromium | 
base, located on the instrument 
board, control the driving. lights and | 


TEXDRIVE GRINDER’ 


FILLER INTRODUCED 


MOSHER Automatic Battery 
Filler 
Evelo Molding Company, West- | 


filling the bottles incorpo- | 


For Cars 


The Hugo Manufacturing Com- 
pany of Duluth has just placed upon 
| the market a new heater for auto- 
known as the Hawks hot 
| blast car heater. 
| This heater consists of an alumi- 
| num heating unit placed in an out- 
of-the-way position under the dash, 
|with an electric fan built into it. 
The fan forces fresh air through 
the hot radiator grids of the heater 
|and distributes it through the au- 
tomobile. An adjustable baffle di- 
rects the heat. The fan uses only 
about as much current as the park- 
ing lights. The amount of heat is 
controlled by a valve which regu- 
lates the hot gas circulated in the 
heater and by a two-speed switch 
for the fan motor. Connections are 
outside the automobile, under the 
hood, and are brazed joints and solid 
unions which uch cannot leak. 


| 
| 


| mobiles, 





The Frew Machine 
Philadelphia, Pa. has announced 
production of a new medium sized 
hand milling machine with integral | 
|motor drive. This is known as the} 
Vee-Driv No. 2. 

The motor is mounted on a piv-| 
|oted plate, the main column of the | 


| Three speeds are available at the 
spindle, three-step V-belt sheaves 
being used on the motor shaft and 
the spindle. The operator simply 
presses down on a hand lever at 
the side of the machine to shift 


and slackens the belt. 
then dropped on the desired step 
on the cone and the lever is raised, 
allowing the belt to tighten up 
again. Standard motors are 
ployed. 

The spindle is carried on Timken 
|roller bearings. The spindle sheave 
|is heavy enough to act as a flywheel, 
reducing likelihood of chatter at the | 
| cutter. The knee is raised and low- | 
|ered by a hand lever, which operates | 
|}a@ gear meshing with the rack at- 
tached to the column. Stops are 
| provided to restrict the length of | 
ithe vertical knee movement. The 





Frew Machine Introduces 
Vee-Driv Hand Milling Unit 


The Hisey-Wolf Machine Com- | 


Company, | 


machine being belled out to hold it. | 


the belts. This raises the motor unit | 
The belt is} 


em- | 


‘Hugo Puts New Heater 


on the Market 


lA tn lh ain cli 





Meese seaitaiowionies SS 


j 
‘ 


overarm, with its arbor support, is 
| fitted with a center to support the 
fend of the arbor. 

The machine is built in either 
floor or bend types and the knee 
}can be equipped with a screw feed 
jin place of lever feed. 


'NEW GREY-ROCK EAGLE 
|BRAKE LINING ANNOUNCED 


The United States Asbestos Divi- 
sion of Raybestos-Manhattan, Inc. 
|Manheim, Pa., has announced @ 
New Grey-Rock Eagle Brake Lining. 
This was especially developed for all 
cars equipped with free wheeling. 

The new process, according to the 
manufacturer, has made it pos- 
| sible to introduce into the lining the 
same elements that were previously 
found only in molded brake lining. 
This has resulted in a brake lining 
that combines the good features of 
both molded and woven linings. The 
“alloy wire principle,” the smooth 
ground surfaces and all other fea- 
tures of Grey-Rock Eagle brake lin- 
ing are retained. 


“LIVE WIRES” IS FILM 





| Saddle has an in and out motion 
| by means of a screw and crank. The | 
| gear for table feed is located at one 
|end of the saddle. This feed is con- 
| trolled by a hand lever. The table 
has a T-slot down the center, carry- 
ing on the end a rack to mesh with | 
|the gear in the saddle, Stops are | 
provided to restrict the movement 
of the table. The unit comprising 
the knee, saddle and table is count- | 
erbalanced to reduce the effort re- 
| quired to raise and lower it. The 


| 


& 
Si 
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Bonney Forge and Tool Works 
has just placed on the market a 





| new socket set, No. D2, which is de- 


signed to be useful to the mechanic 





side f lood lights. 
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to make adjustments in hard-to- 
get-at places. This set contains thir- 
teen standard double-hexagon sock- 
ets with %-inch drive, ranging in 
size from ys inch to 1 inch (except 





OF PACKARD ELECTRIC 


“Live Wires,” a 
sound motion picture, 


new four-reel 
was released 


January 15, according to an an- 
nouncement of the Packard Electric 
|Company, Warren, O. It will be 


all parts 
meetings 
job- 


shown simultaneously in 
of the country through 
| Sponsored by the automotive 
bers. 


~ 


Bonney D2 Set of Sockets 
For Difficult Locations 





a” 





44 inch). Numbers D14 to )D32 
(except D31). 

The set also contains one No. 4096 
hinge handle. All items in this set 
are made of chrome-vanadium steel, 
and are guaranteed. The set comes 
packed in a brown enameled metal 
box. 

Dealers’ net price in metal box, 


$8.45; in cardboard box, $7.45, 





be aw 
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MAJOR SPECIFICATIONS AND MECHANICAL DETAILS 
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Hupp—Van Emburg Motor Com- 
pany, Easton. 

Studebaker — George W. Carroll, 
Greensburg. 


SOUTH DAKOTA | 





"TRUCK TAX INCREASE 














IN NEW YORK STATE 
OPPOSED BY OWNERS 





York. Why then snould New York 
city truck owners be penalized to an 
extent far greater than truck own- 
ers in up-state suburban commun- 
ities? Particularly when more than 
one-third of a]] the trucks registered 


ing nearly $18,000,000 for the use of 
state highways in 1930 isn’t paying 
one’s way, truck owners, particularly 
those who haul for hire, might just 
as well go out of business. But 
perhaps that’s the idea of the truck 


r] ¥ = ° o's & 
TOMOBILE 4 ' n” 7 1 2 8 
oe A al 2 3 aegis! § £3 as © 
Make and Model | 4% 3 oo|s & =e 2 
sa} 3 aa\s| & s | 88 ¥= 5 
at BS S£\S £ | Om Ss o 
Auburn 8-100 | |__ 127-186 | Lyc | Dole |L |8j|3 x4% | 2686) 5.26 | 288 | 98@3400 |*Alum |5| Yes No | Str No 
| Auburn 12-160 }—| _ 133 |Lyc | Dole _{O |12' 3¥x4% | 391.0 | 5.50 | 46.8 | 160@3400 |*Alum | 4 | Yes Ste | Str oh 
aE | Austin | $1130 75 | Own | — tL 14} 2.2x3 | 45.6 | 5.10 | 7.8 | 13@3000 ; Alum | 2 | — — | Til No 
Moeilins ion Sn Salem, Obie | Buick 32-5 | 3170 j 114 | Own. | Bish-Bab | O | 8 | 2tgx4y%4 | 230.4 | 4.65 | 27.61 | 78@3200 | cl | 5 | AC AC | Mar AC 
$32 Ge, Michigan Ave.. Chicago. | Buick 32- $0 | 3795 | 118 | Own | Bish-Bab | O | 8 | 3¢ex4% | 272.6 | 4.63 | 30.02 | 90@3000 | CI |5|AC AC|Mar ac 
General Motors Building, Detroit. Buick 32-80 | 4255 126 | Own | Bish-Bab |}O |; 8 | 3x5 | 344.8 | 4.40 | 35.12 | 104@2900 | CI |5 | AC AC | Mar AC 
| Buick 32-90 | 4340 | ‘134 _| Own Bish-Bab | O | 8! 3y%sx5 | 344.8 | 4.40 | 35.12 | 104@2900 | CI |5| AC AC|Mar Ac 
| Cadillac 355 B  |——| 134-140 | Own | Har ;L | 8 | 334x448 | 353.0 | 538 | 364 | 115@3000 | Cr §=|3]AC AC | Own AC 
: Cadillac 370 B |—— | 134-140 | Own Har | O | 12| 3¥x4 | 368.0 | 5.30 | 46.9 | 135@3400 ,CI | 4] Cuno AC | DL AG 
New Dealers | Cadillac 452 B |— | 143-149 | Own | Har _ |O }16)3 x4 | 452.0} 5.36 | 575 | 165@3400 | CI__|5|Cuno AC| DL, AO 
z | Chevrolet | —| _109 | Own | No TO | 6) 3%ex3% | 194 | 5.20 | 263 | 60@3000 |; CI | 3 | — —|Car AC 
A ted | Chrysler 6 — 116 | Own | Yes ;L | 6) 3%x4% | 2239 | 535 | 2535 | —— | Alum | 4| No —|Mar Yes 
ppoin | Chrysler 8 — | 125 | Own a |L | 8 | 3%x4% | 298.6 | 5.20 | 33.80 | 100@3400 | Alum |5| Yes —!/Str Yes 
| Chrysler Imp. 8 om) 135 | Own — | L 8 | 3%x5 | 384.8 | 5.20 | 39.20 | 125@3200 | Alum | 9/| Yes Yes | Str Yes 
| Chrysler Imp. 8 cus. | — | 146 | Own | — iL |8|3%x5 | 384.8; 5.20 | 39.20 | 125@3200 | Alum | 9/ Yes Yes | Str Yes 
CALIVORNIA | Cord (Fr. Wh, D.) | 4620 | 137%! Lye [| —— [L | 8, 3%xa% | 2986 | 525 | 338 | 115@3900 Alum | 6 | Yes AC | Sch No 
Studebaker—Glen A. Pec, Ful-| De Soto six | —— “17534 Own | Yes /L | 6| S%4x4%q | 2115 | 535 | 2535 | 15@3400 |*Alum |4| Yes —| Mar Yes 
lerton. sii | De Vaux 6-80 | 2810 | 113 | Hall Dole [L |6,3%x4 | 214.7 | 5.41 | 27.34 | 70@3600 | Alum |4/AC Ste| Til AC 
. CANADA | Dodge Six [_——— | 214%] Own Yes L | 6) 3%x4% | 217.7 | — | 2535 | 78@3400 | Alum | 4] No —|Car Yes 
Hupp—Canadian a, a | Dodge Eight — | 122 | Own | — |L | 8 | 3%x4% | 2821 | 5.20 | 33.80 | 90@3400 | Alum |5/| Yes —|Str Yes 
ao Sees eee’ Quebec, | Durant 6-21 | 2620 | 112 | Con | Bish-Bab | L) 6) 3ux4 | 199.0 | 532) 254 | 71@3300 |"Alum |4| AC ACG | Til AG 
Ppe, , T | Durant 6-22 2805 | 116 | Con | Bish-Bab |L /|6/|3%x4 | 199.0/ 5.32 | 254 | 71@3300 |*Alum |4/AC AC | Til AC 
wa earccagnaetes . ___ | Essex-Gr. Su. 6 — es: oonmense |L | 6 | 248x454 | 193.0 | 5.50 | 20.7 | 70@3200 | Alum |3|No Ste | Mar AC 
Hupp—Reliable Garage, Ansonia.| Forq A | 2375 | 103%, Own | —— [b 14] 3%x4% | 2005 | 422 | 24.03 | 40@2200 | Alum |3|— —-|zn = 
| Se am | 4 7 8 - t an 
DELAWARE Franklin Airman — 132 |*Own — 1|O !6|3%x4% | — | —i— ~ | 100 |*Alum | 7 | Yes —|Str Yes 
Hupp—Richardson Brothers, Inc.,! Franklin V-12 comme 144 |*Own | — {| LV |12/ 3%x4% | —-| — | —_| 150@3100 | [-[— nt me ae 
Wilmington. | Graham 6 ; 3100; 113 | Own | Yes iL 16 | 3%x4% | 207 | 5.45 | 234 | 70@3200 |*Alum | 7 | — AC | Sch AC 
FLORIDA Graham, BI-Str. | — | __ 123 | Own | Bish-Bab |L | 8 | 3%x4 | 2454| — | 31.25 | 90@3400 |*Alum |5/| Yes AC |DL AC 
Hupp—City Hall Garage, Braden- | Hudson Greater 8 | —— |119-126-132 [fOwn | —— [Lb |8) 9 x4%_ | 254.1 | 5.80 | 288 | 101@3600 | Alum |5|No Ste | Mar AC tie 
Hupmobile 216 |/——| 4.116 | Own | Bish-Bab L | 6) 3%x4% | 228.1 | 5.00 | 27.34 | 75@3200 |*Alum |4/| Yes Ste | Str AC 
t | | 
ai INDIANA Hupmobile 222 | 3580 | 122 | Own | Bish-Bab | L | 8 | 23$x4% | 250.7| 5.40 | 27.61 | 93@3200 | Alum |5/| Yes Ste | Str AC 
Hupp—Robinson-Thompson, Inc, | #upmobile 226 | 3755 | 126 | Own | Bish-Bab | L | 8 | 3yx4% | 279.9 | 5.47 | 30.10 | 103@3200 | Alum | 5 | Yes Ste | Str AC 
(distributor), Indianapolis, La Salle 345 B |—— | 130-136 | Own | Har iL | Al 335x448 | 353.0 | 5.38 | 36.4 | 115@3000 | CI | 3 | AC AC | Own AC 
IOWA Lincoln V-8 —— | 136 | Own | Yes |— | 34%4x5 384.0 | 4.95 | 39.2 | 120 15 |— —|Str Yes 
; ; . Fort | Lincoln 12 |} —— | 145 | Own | — iL 12 | 3%4x4% | 448.0 | 5.25 | 50.7 | 150@3400 | Alum |7| No __ Str | Str Ac 
ao a ee 3500 | 125 | Own | Yes [L181 3%x4% | 3152 | 550 | 33.8 | 129@3400 | Alum |5| Flo — | — = 
adison. nines | Marmon 16 | 5360 | 145 | Own | Pines |O {16 |) 3%x4 | 4908! 6.00 | 625 | 200@3400 | Alum | 5 | 7 AC | Str AC 
Hupp—J. H. Gregory, Hugoton. | Nash 960 | 2800 | 114%| Own | * /L | 6 | 3%x4% | 2013 | 5.10 | 234 | 65@3200 |*Alum | 7 | AC  AC|Car AC 
pp—J. H. , : | Nash 970 | 3000 | 116%) Own | Bish-Bab |L |8 | 23 4x4% | 227.2 | 5.10 | 264 | 78@3300 |*Alum |9|AC AC/Str AC 
MASSACHUSETTS Nash 980 | 3360 | 121 | Own | Bish-Bab {| O |81|3 x44 | 240 | 5.25 |.288 | 94@3400 |*Alum | 9|AC AC | Str AC 
Hupp—S. E. Hinckley, Brockton;| Nash 990  ——=—| 4000 | 124-133 | Own | Bish-Bab |O | 8 | 344x4%4 | 2986 | 5.25 | 338 | 115@3600 |*Alum |9| AC AC|Str AO 
H. Roebuck & Sons, New Bedford; | Oldsmobile F-32 9 | —— | — 116%; Own | No | L | 6 | 3yex4% | 213.3 | 5.80 | 26.3 74@3200 | Cl |4|AC  # AC | Str AC 
Humboldt Mctor Car Company, | Oldsmobile L-32 | — 116%%| Own | No }L |8/|3 x4% | 2403 | 5.90 | 288 | 87@3350|CI_ | : {AC AC/|Str AC 
Rexbury. Packard Twin Six | —— | 142-147 | Own ame ;L (12) 3%xd' | — | @-|— | —| — —|— Yes 
Studebaker —Chesinut Hill Ga-| Packard Stan. 8 4570 130-137 | Own Yes |L | 8 | 3yyx5 320.0 | 6.00 | 325 | 110@3200 |*Alum 9 | Yes Yes|Own AC 
rage, Clinton. Packard De L. 8 5045 | 142-147 | Own Yes 1L |8|3%4x5 | 3848 | 600 | 39.2 | 135@320 |*Alum |9/| Yes Yes|Own AC 
MICHIGAN Peerless De L. Mas.| 4521 | 125 | Con | Bish-Bab | L { 8 | 3%x4%2 | 322 | 56.00 | 3645 | 115@3200 "Alum |5| Yes AC {Sch AC 
Hupp—Mac Sales Company, Kal-| Peerless Custom 8 | 4766! ——-138_| Con_| Bish-Bab |L | 8 3%4x4% | 322 | 5.00 | 36.45 | 120@3200 |*Alum |5/| Yes AC|Sch AC 
amazoo; Alfred Evans, Mount! Pierce-Arrow 54 | —— 137-142 | Own | Pines |L | 8) 3%x4% | 366 | 5.05 | 39.2 | 125@3000 |*Alum |9/| Yes Ste | Str AC 
Clemens. Pierce-Arrow 52 | ——- | 142-147 | Own | Pines |L |12 | 3%x4 | 429 | 5.05 | 54.6 150@3200 |*Alum | 7/| Yes’ Ste | Str AC 
MISSISSIPPI Pierce-Arrow 53 | | —— | 137-142 | Own | Pines /L 12/3%x4 | 398 5.05 | 50.7 | 140@3200 |*Alum |7| Yes Ste | Str AC 
Hupp — Dignowity Motor Com- | Plymouth | 2710; 109 | Own | —— |L| 4 | 3%x4% | 196.1 | 4.90 | 21.03 1.03 | 56@2800 |*Alum_|3|— AC] Car Yes 
pany, Vicksburg. | Pontiac 6 | — 114 | Own | —— | L | 6) 3pex3% | 200.0) 5.10) 263 | 65@3200|CI |3|— AC | Mar Yes 
MINNESOTA Pontiac V-8 |— 117 | Own | — 1H |! 8 | Sy%ex3% | 251.0; 5.20 | 37.8 | 85@3200;CI {3|— AC | Mar Yes 
Hupp—F. H. Stehr, Goodhue. Reo Royale 8-35 =| 4650 135 | Own | Pines }L | 8|3%x5 | 358 | 5.30 | 36.48 | 125@3300 | Alum | 9|Han AC |Sch Own 
ag Reed | do | iat | Sen | Bo” E18] 3a, ) ate | $30 ae" |‘sooapr Alum (8 | Hen “S| Sen Un 
sain - | HCO S- | Own es L |8 x43, | q 5 i um — | Sc 
— COM" | Reo 6-21 3525 | 121 | Own | Yes \~ 18) a%25" | 2683 | 530/273 | 85@3200 | Alum |7| Han | — | Sch Un 
,' eo ; Reo Fly. Cloud 6-25 | 3950 | 125 | Own | Yes }L |6{ 3%x5 | 268.3 | 5.30 | 27.34 | 85@3200 | =f; 7|Han VS|Sch- Un 
NEBRASKA Reo 8-25 4050|  —«:125 ~| Own | Yes iL |8/3 x4% | 2686| 537] 288 | 90@3300 atom 5| Han VS|Sch_ Un 
_Meatataher —- Demncend-Meverven moeane +4 Po | 110 | Own | Dole [L | 6| 3%x4% | 189.8 | 5.20| 234 | 65@3200;CI | le |siz | 4 i= 4 “ | Str - 
otors, Grand Island. ockne 6-75 — | 114 | Own | Dole |L | 6| 3%x4% | 205.3 | 5.10} 25.4 | 72@3200 | CI 4 AC | Str__No 
NEW HAMPSHIRE Studebaker 6-55 — | 117 | Own | Dole L | 6 | 3%4x4% | 230.0 | 5.00| 254 | 80@3200| CI |4)|N Ste | Str No 
Hupp — Whitefield Cash Garage,| Studebaker Dict. 62! —— | 117 | Own Dole L | 8 | 3y6x3% | 221.0 | 5.00 | 30.0 | 85@3200|CI | 9| Yes Ste | Str AC. 
Whitefield. Studebaker Com. 71; —— | 125 | Own Dole |L | 8 | Syex4% | 250.4 | 5.15 | 30.0 | 101@3200 *Alum |9| Yes Ste | Str c 
Studebaker—J. H. Bartlett, Con-| Studebaker Pres. 91) —— | 135 | Own | Dole |L | 8 | 3%4x4% | 3370 | 5.10 | 392 | 122@3200 |*Alum |9/|Han Ste/|Str AM 
cord. Stutz LAA | 4383 | 127%| Own | —— |O | 6 | 359x4% | 241.5 | 550 | 273 | 150 |*Alum |7| Yes AC |Zen Un 
NEW YORK Stutz SV-16 4885 | 134%-145 | Own —— {Oo | 8 | 334x415 | 322 | 5.50 | 36.4 | 113@3300 |*Alum |9| Yes AC/ Zen AM 
Studebaker — Municipal Square| Stutz DV 32 | 5214 | 134%4-145 | Own | Bish-Bab | O | 8 | 3%x4¥ | 322 5.10 | 36.4 | 156@3900 |*Alum |9| Yes Ste | Sch AC 
Garage, Inc., Walden; Mackenna| Willys-Ov’land 6-90 | 2824 | im |Oen | — ~{L | 61 3'4x3% | 193.0 | 5.26 | 2535 | 65@3400|CI |4/No AC | Til TH 
Motor Sales and Service Corpora-| Willys-Ov’land 8-88 | —— | 121 |Own | — |L |8|3%x4 | 245.4 |- 5.26 | 3125 | 80@3200;CI |5|No AC|Til. AC 
tion, Niagara Falls; Albert H./ Willys-Kni, 66-D | —— | 121 | Own | -—— 1K | 6 | 3%x4% | 255.0 | 5.50 | 27.34 | 87@3200 |*Alum |7| Yes Til | Til AC 
Ultcht, Mount Vernon. Willys-Knight 95 | —— | 113 | Own | — 'K | 6 | 2$8x4% | 177.9 | 5.55 | 20.70 | 60@3400 |*Alum |7/ Yes AC| Til Yes 
PENNSYLVANIA 


‘NEW INVITATION 


PLAN TO BE USED 
AT CHICAGO SALON 


Studebaker — Davidson Motor in New York State are rest 
: elas : gistered | and gas tax proposals anyway. ee 
Company, Miller; Sandin-Wilde, | from New York city. “That any increases in truck reg- 
EER. (Continued from Page 1) “In 1930 a total of 340,749 trucks, istration fees and gas taxes is a (Continued from Page 1) 
TEXAS ; was registered in the St N legislation there can be no doubt. : s 
; i i i ] g ed in the State of New ' 
Studebaker—Mingle Motor Com- |" ‘crease in the existing gasoline | VO) these 119,576 were regis-| That it is taxation of the most — - - —_ oo anon 
pany, Port Arthur; Auto Sales Com- | t@*: | tered from New York city vicious variety is obvious. It is| Closed. , 
; : y merely putting the state to feed—to| in expense, it is figured this plan 


pany, Inc., Marshall. 


VERMONT 
Studebaker — Vail’s Garage, Lud- 
low. 
WISCONSIN 
Studebaker—Kappus Motor Serv- 
ice, Chippewa Pails. 
COMPULSORY INSURANCE 
PROBE ASKED IN MASS. 
Boston, Jan, 15.—Appointment of 
a joint special legislative committee 
to investigate handling of compul- 
sory auto insurance business by 


companies writing this form of cov- 
erage here is prposed in an order 
filed in the Legislature today. An- 
other bill provides for a demerit 
rating measure for compulsory auto 
insurance, 








“Since the governor’s message was 
‘aade public we have advices from 
Albany representatives which in- 
dicate a bill tripling the tax on 
heavy motor trucks and doubling 
the existing gasoline tax would be 
forthcoming, with gubernatorial ap- 
proval. And it is on these proposed 
taxes we address this communication 
to you. 

“Trucks and buses most certainly 
do not use state highways ‘virtually, 
tax free.’ Most emphatically, trucks 
and buses registered from and in 
New York city do not use state high- 
ways tax free; in fact, the governor | 
may be surprised to know that 80 per 
cent, of the trucks registered from 
New York city do not use state 
highways at all, but instead operate 
entirely locally, never going outside 
the five boroughs of Greater New! 





“Truck owners of the state in 1930 
paid $9,914,230 in registration fees. 
More than one-third of this amount 
is estimated to have been paid into 
the State of New York city truck 
owners—the figures being better 
than $3,500,000. 

“Now, in addition to the foregoing 
it is estimated that of the $28,476,- 
290 collected in gasoline taxes from 
motor vehicles of the state in 1930, 
truck owners contributed at least 
$8,000,000 of this sum. So, if we stop 
to analyze the figure we find that: 
Truck owners paid in registration 
fees $9,914,230 in 1930; $8,000,000 
paid in gasoline taxes, Total special 
tax fees paid by truck owners, $17,- 
914,230. 

“Mr, Roosevelt says he wants to 
make the trucks pay their way for 
the use of state highways, If pay- 





a ees ete 


gorge itself—at the motor vehicle 
crib. To further tax trucks is to 
cripple an industry—it is maliciously 
unfair and savors of railroad anti- 
truck propaganda.” 
WHOLESALERS HEAR ‘TALKS 
ON OVERHEAD, ADVERTISING 
Trenton, N. J., Jan. 15—“Overhead” 
was the general topic for discussion 
at last night’s dinner meeting of 
the Wholesalers and Distributors 
Division, Chamber of Commerce, at 
Alberti’s. Philip Holcombe, chair- 
man of the group, presided and in- 
troduced Thomas A. Brown, who 
read a paper on “Rent”; R. N. Paul, 
Jr., who spoke on “Salesmen’s Com- 
petition,” and R. B. Eldridge, whose 
paper was on “Advertising.” Harry 
K, Sarensen, district manager of 


will do away with possible an- 
noyance on the part of the pros- 
pect over receiving a number of in- 
vitations and a lot more tickets 
than he ever uses or gives away. 
The compilation of lists and mail- 
ing of invitations and tickets have 
been turned over for handling by 
the Chicago Automobile Trade As- 
Sociation. Any prospect who de- 
sires more tickets than the two sent 
him will, of course, be taken care 
oa” 








the Bureau of Foreign Relations ‘of 
the United States Department of 
Commerce, met with the group and 
spoke. The next meeting is planned 
for February 9. “Net Profits’”’ will 
be the discussion topic at this ses- 
sion. 































Weight — §Austin 
coupe 


Wheel Base-—*Over all length of chassis 
instead of wheel] base, which manufac- 
turers refuse to. give. 


Engine Make—Con. Continental: Lyc. Ly- 
coming, Hall, De Vaux-Hall Motors Corp 
*Air-cooled with spot temperature con- 
trol. +Thermo syphon water circulation. 


Thermostat—Bish-Bab, Bishop & Babcock. 
Dole, Dole Valve Co., Chicago, Ml.; Ful, 
Fulton Co.; Har, Harrison; Pines, Pines 
Winterfront Var, various makes. 
*Using Dole and Bish-Bab. 


Valve Arrangement—L, L head; 4H. hori- 
zontal. O, overhead; K, sleeve valve; 
LV, V-type L head. 

Piston Material—*Alum, aluminum with 
invar struts. Alum, aluminum alloy; Cl. 
cast iron; S. St semi-steel. 


Oil Purifier—Wal, Wall; Han, Handy; AC, 
AC Spark Plug Company; Ste, Stewart- 
Warner; Ski, Skinner; Flo, Floato; Cuno, 
Cuno Engineering Corp. 

*Using both Floato and Skinner. 
+Using AC with FPloato attachment. 


Fuel Cleaner—AC, AC Spark Plug Co.; Gas, 
Gascolator: Ste, Stewart-Warner; Tu, 
Tillotson; V-S, Van Sickien. 

Carburetor—Sch, Wheeler Schebler; Zen, 
Zenith; Mar, Marvel; Car, Carter; Str, 
Stromberg; DL, Detroit Lubricator; Til. 
Tillotson. 

Air Cleaner—AC, AC Spark Plug Com- 
pany; AM, Air Maze; Un, United; Til, 
Tillotson 

Front End Drive—Link, Link Belt; Tex, 
,Texolite; Cel, Celeron; Diam, Ditamord 
Chain; Morse, Morse Chain Company; 
Var, various makes of chains; Var-G 
, Various makes of gears. 

Ignition, Generator and Starter—Aut-L, 
‘Auto-Lite; Del-R, Delco-Remy; Dyn, 
Owen-Dyneto Corp.; N E, North East. 
*Nash.—Indicates twin ignition. 
*Bendic starter used. S—Startix equipped. 

Clutch—Borg, Borg & Beck; Br-L, Brown- 
Lipe; Rock, Rockford Machine; Long, 


standard 2 passenger 
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OF PRESENT AMERICAN PASSENGER CAR MODELS 











































































































Mfg. Co. *Bendix Clutch Control, 

Transmission Make—D, Detroit Gear; WG 

Warner Gear Company; M, Muncie Gear 
Company: O, Own; N, New Process Gear 
Corp.: . Warner Corp. 
*Franklin Transcontinent models are 
equipped with both Warner and Detroit 
; or 4 speed gear sets, according to body 
ype. 

Transmission Type—DG, Detroit Gear & 
Machine Co.; S, The LGS Corp.; F., 
Free Wheeling; SM, Synchro Mesh; BW 
Borg-Warner; NP—New Process Gear 
Corp.; WG, Warner Gear Co. *Free 
Wheeling on De Luxe models only. 

Universals—U, Detroit Universal Products; 
S. Spicer Mfg. Corp.; O, Own, M, Me- 
chanics Universal Joint Company. 
*Cord using Detroit Universal Products 
and Mechanical Universa) Joint Co. 

Rear Ax'e—Col. Columbia; Sal, Salisbury; 
Spic, Spicer Mfg. Corp.; Tim, Timken: 
N.P., New Process Gear wre. %4, Semi- 
floating: %, % floating; F, Ful) floating. 

Ratio—**Dual ratios on custom models 
only. *Dual ratio. 

Brakes—H, hydraulic; M, mechanical; 8D, 
steeldraulic; Bendix, Bendix Brake Corp 
*Eqyipped with Vacuum Booster. 

Steering Gear—Gem, Gemmer; Ross, Ross 
Gear and Tool Company; Sag, Saginaw. 
Ssey-B. Seylor-Beall Manufacturing Com- 
pany; War, Warner; N.P., New Process 
Gear Corp. 

Rear Springs — 8, semi-elliptic; El, full 
elliptic; ant, semi-cantilever; S8&-Tr, 
semi-transverse. 

Spring Shackles—Tryon, Willys-Morrow 
Company; Rub B, Rubber Shock Insu- 
lator Company; Faf, Fafnir Bearing 
Company; RS, Eaton Products, Inc.; 
Inlox—Inland Mfg. Co.; *Tryon, front, 
ERS, rear. tOwn, front, ERS, rear. 

Chassis Lubricator—Alem, Alemite; Al-Z 
Alemite Zerk; Bijur, Bijur Lubricating 
Corp.; Far, Farval. Myers—Chassis 
Lubricating Co, 

Tires—Auburn 12, custom models equipped 
with 17x6.50. 

*Hudson 132-in. wheel base models 
equipped with tires 17x6.50. 


OF HUTTO ENGINEERING 


Detroit, Jan. 15—The board of 
directors of the Hutto Engineering 
Company, Inc., elected the follow- 
ing officers at their annua] meet- 
ing: H. P. Kirchner, president; R. 
A. Jacobs, vice-president; J. A. Car- 
lin, vice-president and general man- 
ager; R. H. Lansburgh, secretary 
and treasurer; V. M. Laine, assis- 
tant secretary and treasurer. 


14 BAY STATE CITIES 
ENTER SAFETY CONTEST 
Boston, Jan. 15.—Massachusetts 
will be fully represented in the na- 
tional traffic safety contest for the 
year 1932, it is indicated by the 
governor’s committee on street and 
highway safety. Fourteen cities and 
towns in this state already have 
forwarded their entries in the con- 
test. Norwood was the first town 
in the state to announce its entry, 
while New Bedford was among the 
first of the cities. 
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Auburn 8-100 Chain Del-R | Del-R-S Long | D | 3 | SM-LGS-F | U | Col \**4.70 | M Ross | S 56% | Own | Bijur | 17x6.00 
Auburn 12-160 Link _Del-R |*Del-R-S Long | D | 3 | SM-LGS-F | M/ Col 1% | *4.55 | Bendix Ross | S 56% | Own | Bijur |*17x6.00 
Austin | Gear Aut-L |*Aut-L Rock | WG/| 3 | — |S|Sal % | 525)M _Say-B| Cant {Own | Al-Z | 18x3.75 
+ Buick 32-50 | Tex Del-R | Del-R *Own | O | 3 | BW-F O'| Own % | 460 | Own Sag |S 56 | Tryon | Al-Z | 18x5.50 
Buick 32-60 . | Tex Del-R| Del-R ‘*Own/| O |3! BW-F O | Own % | 4.54 | Own- Sag |S 55% | Own | Al-Z | 18x6.00 
Buick 32-80 Tex Del-R , Del-R ‘Own | O | 3 | BW-F O | Own % | 4.27 | Own Sag |S 58% | Own | Al-Z | 18x7.00 
Buick 32-90 _ Tex _Del-R | Del-R_ ‘*Own | O | 3 | BW-F O | Own % | 427| Own _Sag | S 58% | Own | Al-Z | 18x7.00 
Cadillac 355 B | Morse Del-R | Del-R Own | O|3|SM-F  |&| Own % | 460; Own M Sag|S58 | Own | Alem | 17x7.00 
Cadillac 370 B | Morse Del-R | Del-R Own} O | 3 | SM-F §;Ovn % | 480 Own M Sag/|S58 | Own | Alem | 17x7.50 
Cadillac 452 B | Morse Del-R | Del-R Own ; O |3 | SM-F 8 | Own % | 4.64 | Own Sag |S 60 | Own | Alem | 18x7.50 
Chevrolet |— Del-R | — Own | O |3/| SM-F }—| Own % | —|— Sag |S 54 | —— __| Alem | 18x5.25 
Chrysler 6 Chain Del-R | Del-R ——|O0|8|—rF |}—| Own % | 460|H — |S 53% | — Alem | 18x5.50 
Chrysler 8 {Chain Del-R | Del-R "—~|O0/4|/—PF |—/ Own % | 430/H — |S 4% | — Alem | 17x6.50 
Chrysler Imp. 8 | Chain . Del-R | Del-R —|/O |4|—F |}—, Own % | 410|H Gem | S 57%, | — Al-Z | 17x7.00 
Chrysler Imp.8 Cus.| Chain Del-R | Del-R .— | O |4|— FP |— Own % 4.10 | Gem |S 57% |——__—si| Al-Z_ | 17x7.50 
Cord (Fr. Wh. Dr.) | Link Del-R |*Del-R Long | D | 3 | — ;*|Col F | 4.80} Gem | S 62 | Own | Bijur | 18x7.00 
De Soto Six | Chain —|— *7;—13|—F |—|— % | 462\H — | 8 53% |—— _| Alem | 18x5.25 
De Vaux 6-80 | Morse Aut-L |*Aut-L Borg | N | 3 | NE-F 1S |NP % | 440;5D NP | 8.54% | Tryon | Al-Z__| 19x5.09 
Dodge Six | Chain —|— “—|013|— PF —| Own % | 460|/H —|854% |— | — _ | 18x5.50 
Dodge Eight | Chain — | Del-R "—| 0/3] F —|Own % | 410/H Gem |S55_ |—— _ | Al-Z | 18x6.00 
Durant 6-21 | Morse Aut-L |*Aut-L Borg | W | 3 |*W-F te] AD % | 440 {SD War |S 55 | Tryon | Al-Z | 18x5.25 
Durant 6-22 | Morse Aut-L |*Aut-L Borg! W | 3 |*W-F S|AD % | 440 | SD War! Ss 55 | Tryon | Al-Z | 18x5.50 
Essex Gr. Su. 6 | Morse Aut-L |*Aut-L-S Own | O |3|SM-WG-F |S/|Own % | 462 | Bendix Gem _ 5S 54% | Own | Alem | 18x5.25 
Ford A | Var Own |*Own Own | O [37 —— }S | Own % | 3.78 |M Gem | STr39/ Own | Al-Z | 19x4.75 
Franklin Airman | Chain Del-R *Del-R-S — | — | 3 | SM-F l|—|—_ 4% 1|—IMH —|H@a |}— |AlzZ | 
Franklin V-12 {Chain Del-R |*Del-R-S — | — | - | SM-F {j—| — |——j|H —|— Ss $j — — | — ist 
Graham 6 Link Del-R | Del-R Long | WG/| 3) WG-F [U|Sal % | 445 |H ~ Ross |S 54 | ERS | Al-Z | 17x5.50 
Graham, Bl.-Str. | Link Del-R | Del-R_ Long | WG/| 3 | SM-WG-F |S/|Sal % | 430!H Ross |S 54 | ERS | Al-Z | 17x6.00 
Hudson Gr. 8 | Morse Aut-L *Aut-L-S Own | O |3| SM-WG-F |S Own % | 462] Bendix Gem |S 54% | Own | Alem _|*17x6.00 
Hupmobile 216 | Chain Aut-L |*Aut-L-S Borg |WG|3|SM-WG-F |M/| Spic % | 454|M Ross 853 | Tryon | Al-Z | 18x5.50 
Hupmobile 222 | Morse Aut-L |*Aut-L-S Borg |WG/3 | SM-WG-F | U | Own % | 436|M Gem | S 57% |—— | Al-Z | 17x6.00 
Hupmobile 226 | More Aut-L |*Aut-L-S Long | D |3| SM-DG-F |Uj|Own % | 434|M Gem S$ 57% |—— | Al-Z | 17x6.50 
La Salle 345 B | Morse Del-R | Del-R Own! O | 3|SM-F |S Own % | 460|OwnM Sag|S58 | Own | Alem | 17x7.00 
Lincoln V-8 | Chain —|— —|—|-|—F |—!| Own — | 458 f° Own| 6 | — —— | 18x7.00 
Lincoln 12 | Chain Aut-L | Aut-L_ Long | O | 3 | SM-F |S | Own F | 4.58 |*Bendix Own! S62 | Own | Alem | 18x7.50 
Marmon 8 | Diam  Del-R |*Del-R *“—| —|3|SM |S | Spic % | 408 | Bendix Ross|S 57 |—— | Alem | 18x6.00 
Marmon 16 | Diam Del-R , Del-R *Rus | M|3 | SM |S{|Spic % | 3.78 | Bendix Ross | S 59% | —— | Alem | 18x7.00 
Nash 960 Var-G Aut-L |*Aut-L-S Borg | O |3|SM-DG-F |0O/ Own 2 | 473 |M ‘Ross |S 50% | Own | Alem | 29x5.00 
Nash 970 Diam Aut-L *Aut-L-S Borg | O | 3| SM-DG-F |O/| Own % | 473 M Ross | S 50% | Own | Alem | 29x5.25 
Nash 980 | Diam *Aut-L |*Aut-L-S Borg | O | 3| SM-DG-F [|0O/| Own % | 446°M Gem |S 55 | * | Bijur | 28x6.00 
Nash 990 | Diam “*Aut-L /*Aut-L-S Borg | O | 3 | SM-DG-F |O/| Own % | 450 Bendix Gem/S57%|* —_| Bijur_| 31x6.5¢ 
Oldsmobile F-32 | Chain Del-R |Del-R Borg | M | 3 | SM-F |S | Own % | 456 | Bendix Sag S 54% | Tryon | Al-Z | 17x6.00 
Oldsmobile L-32 | Chain Del-R | Del-R Borg | M/|3j|SM-F |S | Own % | 4.77 | Bendix Sag S 54% | Tryon | Al-Z | 17x6.00 
Packard Twin Six | Chain = | = —|0O|3/SM-F roe an |) aes oamees canes | | —— l— | 
Packard Stan. 8 | Morse NE | Dyn Long | O | 4| SM |M/ Own % | 466|M Own | S 60% | Own | Bijur | 6.50x19 
Packard De L.8 | Morse NE | Dyn  Long| O/|4/SM |M| Own % | 466|M Own | 8 60% | Own _| Bijur_| 7.00x19 
Peerless De L. Mas. | Morse Aut-L |*Aut-L Rock |WG|3 | WG-F S| Sal % | 445 | Bendix Ross|S 60 | Rub B} Alem | 31x6.00 
Peerless Custom 8 | Morse Aut-L |*Aut-L Rock |WG| 3 | WG-F S| Sal % | 4.80 | Bendix Ross|S 60 /| Rub B | Alem | 31x6.50 
Pierce-Arrow 54 | Chain Del-R |*Del-R-S Long | O | 3 | SM-F |S | Own % | 442 Bendix Ross |S 61 | Faf | Myers | 18x6.50 
Pierce-Arrow 52 (Chain Del-R |*Del-R-S Long | O | 3 | SM-F S| Own % 442 | Bendix Ross |S 61 | Faf | Myers | 18x7.00 
Pierce-Arrow 53 | Chain Del-R |*Del-R-S Long | O | 3 | SM-P S| Own % | 458| Bendix Ross!S61_ | Faf | Myers | 18x7.00 
Plymouth | Var __Del-R | Del-R_ Own | O | 3 | BW-F |O| Own % | 433 | H War | S 53% | Tryon | Al-Z | 19x4.75 
Pontiac 6 | Chain Del-R | Del-R —|—1|—| SM-F |—| Own % 4.55 | Bendix —|S 54 Inlox | — | 18x5.25 
Pontiae V-8 }— Del-R | Del-R — | —|—|SM-F |—{| Own % | 4.22 | Bendix — |S 54% | — —__| 17%6.00 
Reo Royale 8-35 | Morse Del-R | Del-R Long | O|3{|SM U | Own % 407 | H Ross |S 574% |Own | Far | 6.50x18 
Reo Royale 8-31 | Morse Del-R | Del-R Long | O |3/SM U | Own % 407 | H Ross | S 5744 | Own | Al-Z | 6.50x18 
Reo 8-21 Link Del-R | Del-R_ Long | oO |3|SM U | Own % 442 !H Ross | S 55% | Tryon | Al-Z | 17x6.00 
Reo 6-21 Morse Del-R | Del-R Long! O |3/| SM U | Own % 407 | H Ross | S 55% | Tryon | Al-Z | 17x6.00 
Ree Fly. Cloud 6-25! Morse Del-R |*Del-R Long | O | 3| SM U | Own % 442 | H Ross | S 55% | Own | Al-Z | 17x6.50 
Reo 8-25 | Link Del-R |*Del-R Long | O | 3| SM iu Own % | 442 |H Ross | S 5534 | Own | Al-Z_| 17x6.50 
Rockue 6-65 Morse Aut-L |*Aut-L-S Borg | O |3|SM-BW-F |M| Spic % 4.27 | Bendix Ross|S 54 | Tryon | Al-Z | 18x5.25 
Rockne 6-75 | Chain Aut-L |*Aut-L-S Borg | O | 3 | SM-BW-F | M/| Own % | 4.73 | Bendix Ross|S 54 | Tryon | Al-Z | 18x5.59 
Studebaker 6-55 Chain Del-R |*Del-R-S Long | O | 3 | SM-BW-F |S Own 2 4.27 | Bendix Ross|S 54 | Tryon | Alem | 18x5.50 
Studebaker Dict. 62! Cel Del-R |*Del-R-S Long | O | 3 | SM-BW-F |S | Own 12 4.73 ' Bendix Ross | S 54 Tryon Alem | 18x5.50 
Studebaker Com. 71| Cel Del-R |*Del-R-S Long | O | 3| SM-BW-F |S | Own 2 | 4.73 ; Bendix Ross | S 56 Faf | Alem | 18x6.00 
Studebaker Pres.91| Var-G Del-R |*Del-R-S Borg | O | 3 | SM-BW-F /|S/| Own % 4.31 | Bendix Ross/S 60 | Faf | Alem | 18x6.50 
Stutz LAA | Link Del-R| Del-R Borg | D |4|—— (U | Sal % | 475|H Gem |S 60 | Own | Bijur | 19x6.00 
Stutz SV-16 | Link Del-R | Del-R Long | M{|3|SM |M;| Tim % | 475 | H Gem ' S 62% | Own | Bijur | 20x6.50 
Stutz DV-32 | Link _Del-R | Del-R_ Long | M|3 | SM |M| Tim % | 450|H Gem | S 62% | Own _| Bijur_| 20x7.00 
Willys-Ov'land 6-90 | Link  Aut-L |*Aut-L —|0O]|3|SM-F [S| Own % | 460! Bendix Own|S 51 | Tryon | Alem | 18x5.25 
Willys-Ov'land 8-88| Link Aut-L *Aut-L ‘Borg | O | 3 | SM-F 'S | Own % | 440 | Bendix Ross|S56 | Tryon | Alem | 18x5.50 
Willys-Kni. 66-D |Link Aut-L |*Aut-L —|0O|3|SM-F |S | Own % | 418)! Bendix Gem{|S 56 | Tryon | Alem | 17x6.00 
Willys-Knight 95 |Link Aut-L |*Aut-L —|0Oj|3)|SM-P | £ | Own % 4.89 | Bendix Gem|S51 | Tryon | Alem | 18x5.50 
KEY TO ABBREVATIONS Long Clutch Company; Rus, Russell | KIRCHNER 1932 LEADER | CANADA G. M. C. TRUCK 


SALES CENTER OSHAWA 


Toronto, Jan. 15H. A. Brown, 
vice-president and general manager 
General Motors of Canada, Ltd., 
Oshawa, announces that the sale of 
G. M. C. trucks will be handled in 
the future by General Motors Prod- 
ucts of Canada, Ltd. at Oshawa. 
For the past year G. M. C. truck 
sales have been handled directly by 
the General Motors Truck and@ 
Coach of Canada, Ltd., from Wal- 
kerville, Ont. 

Under the new plan the com- 
pany’s truck business will be 
strengthened through closer contact 
with General Motors major execu- 
tives and its large organization at | 


Oshawa. 

V. O. Hipwell, who has been asso- 
ciated with the company’s truck 
and coach business since its incep- 
tion in Canada, and who has been 
sales manager of General Motor 
Truck and Coach of Canada, Ltd., 
has been appointed G. M. C. truck 
sales manager, with headquarters at 
Oshawa. 


Ptr 4 
NOTICE 


Please see the fifth col- 
umn to theleft of this ad- 
vertisement giving steer- 
ing gear information. 
Notice the outstanding 
Ross predominance. The 


actual figures are: 





FIRST 
Competitor 


16 


SECOND 
Competitor 


THIRD 
Competitor 
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Build Their 
Own 
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Ross CaM AND Laver 
steering gears predsmi- 
nate not only in pagsen- 
ger car field, but in truck 
and bus fields as well. 


ROSS GEAR & TOOL CQ’ 


Lafayette, Indiana 


ROSS 


Cam & Lever 
| Steering 


There is only ene 
CaM © Levan 
Stecring Gear 
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800 Dodge Dealers Meet for Luncheon at the Pennsylvania 








LEWIS SUGGESTS NEW 
MENTAL ATTITUDE FOR 
DEALERS DURING 1932 


(Continued from Page 2) 


the man who can accommodate him- 
self to its requirements and a will- 
ingness to help him win a new and | 
finer measure of success. 

“I would start by seeing business 
in a different light. It is clear that 


in a world where men must live in | 


friendliness to live at all—and those 


are just the terms that the human | 


race is offered—business must pro- 
mote good will or be a social menace. 
I would see that business must con- 
sist in conscientious service or be 
swept aside as useless in an order of 
that kind. I would realize, too, that | 


I must have something to give to} 
the world that no one else can give | 


equally well and that my job is to 
find that thing and give it—or make | 
way for some one else who will. 
“To give the world real service I 
must of course be efficient. 
new obligation doesn’t entail any 
disregard of practical considerations. 


On the contrary it gives them great- | 


er force. I must manage my busi- 
mess more thoroughly and skillfully 
than ever. 

“The first factor of efficiency in 


any form of organization effort is | 


the caliber of the people by whom 
the work is done. Therefore, to suc- 
ceed in this new age I must have 
the strongest personnel that I can 
hire and train to represent me. My 
policies in that respect become 
henceforth the corner stone of my 
business. In fact, my relationships 
with people within and without my 
own outfit must be forevermore my 
paramount consideration. 

“The second essential is a sound 
financial program. I cannot serve 
effectively unless I have the means 
to do so, and I cannot have the 


means unless I manage my finances | 
S50 as to produce them. I must know | 


hereafter just where I stand every 
day in terms both of cash and of | 
profits—and where I am going from 
there. I must keep accounts that 


show me just the facts I need to} 


know to run my business, I must 
be familiar with those facts and use 
them as the basis of my plans and 
calculations. 

“Service on the owner’s car comes 
first, it seems to me, for it has a 
permanent market. 


parts, now and then, and adjust- 
ments. If I organize my service 
so as to induce my owners to buy 
these things from me I can never} 
lack for business of that class. And, 
,Of course, if I succeed in that, I 
make them want to keep on deal- 
ing with me—which means repeat | 
business when they buy cars again. 

“Furthermore, I calculate pretty 
clesely in advance just what my 
service profit ought to be, and, if I 
@m the average dealer, that can be | 
Almost enough in itself to keep the' 


This | 


Cars and ac-| 
cessories may not sell at times, but | 
every car in use neéds gas, oil, tires, | 





whole business from showing a loss. | 
I have such and such number of' 


potential service customers who 
spend, on the average, so much 
every year in the upkeep of their 
cars. By effective service salesman- 
ship I can get about so much of that 
business and the profit on it should | 
|be so and so. 


| 





| 


| “Next in sales importance comes | 


| the used car—because if I can’t sell 


}it quickly I can’t get in the money | 


new one. And if I can’t sell it ata 


needed to finance tne stocking of a | 


good price I sell it at a loss and} 


car gross from which my ultimate 


|new car merchant and as a finan- 
| cial manager I am an utter flop if I 


|cannot master the art of used car | 
|salesmanship. And the term, as I | 


includes the art of used car 
Next to being a_ service 


use it, 
buying. 
| merchant 
merchant if I am to succeed in this 
;new age that we have entered. 


“And while new car salesmanship 
}rates third on my list, there are 
worlds of new possibilities in that 
fiel@ that I have never touched yet 


| most. 
new cars. That’s what I’m com- 
missioned to do. That’s where my 
hope of worthwhile profit lies. I 
can, perhaps, subsist on service and 
| accessories. But I can only thrive 
on new car sales. I must realize 
that salesmen are not born, but 
made—that even the most sales- 
minded raw material must be thor- 
oughly trained and forever super- 


possibilities. Along with other new 
responsibilities I must henceforth 
manage sales with far more skill, 
resourcefulness and constant appli- 
cation to the job than I have ever 
shown. 

“And finally, accessories. Without 
much doubt I can sell more of them 
hereafter than in the opportunist 
days, when fine points were neglect- 


and service personnel to push all in- 
cidentals on which profit can be 
|made without diverting thought 
from more important jobs. 


they have done I can do as well. 
Since every cent of profit will be 





that society will expect of me in this 
;new age, I must find out how they 
did it and match their results or 
surpass them. 

“I must learn to 


|handle routine contacts 


I must be a used car} 


and must now develop to the ut-| 
For, of course, I must sell | 


vised if it is to realize its utmost | 


ed. I can develop incentives which | 
will make it worth while for sales) 


Other | 
dealers have picked up many useful | 
dollars on their side lines, and what | 


needed if I am to render the service | 


throw away just so much of the new | 


net profit must be made. Both as a | 








advertise, to} 
so that | 


|every one produces good will, to! 
| write letters that make and keep| 


friends. I must deal more intelli- 


| gently with banks and finance com- | 


| panies and learn to sell myself to} 
; them as completely as to my cus-| 
tomers. 
of my business an asset and sales | 
influence. Dealers who have done| 


like 1931. With 1932’s improved out- 
look I surely must go somewhere if 
I follow their technique.” 


I must make every feature | 


| this have succeeded even in a year | 


Automotive Baily News 


bs 


os 
Photo by Drucker and Baltes. 








Get Ready for the 
Chicago Show 


Whether you are an exhibitor or 
not doesn’t matter. You can use 
the Chicago show issues of Auto- 
motive Daily News and reach 
those at the show and thousands 
of dealers, factory officials, job- 
bers, etc., who will be unable to 
attend. You can do more busi- 
ness at lower cost during the 
Chicago show than you can dur- 
mg any ordinary week. And the 
cost is no higher for space in 
Automotive Daily News. 


CHICAGO 


Show Issue Publication Dates 
Wednesday . February 3 


Thursday ... February 4 
Friday .... February 5 





Saturday ... January 30 


Monday .... February 1 


Tuesday....February 2 


H. A. TARANTOUS, Gen. Manager 
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